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ARBITRATION CLAUSE HELD VALID CONTRACT 


Bankers & Shippers Wins Decision in English Court---Case_ of Impor- 
” We Y , * e a 7 Te 
tance to All American Companies Having Treaties With 
Unauthorized Reinsurers 


week by C. V. Meserole, president of the 
Bankers & Shippers Insurance Company 
of New York, carried a message of vital 
importance not only to that organization, 
but to all American insurance companies 





having reinsurance treaties with unauthor- 
ized British carriers. The news transnut- 
ted was to the effect that the Bankers & Shippers had won the 
decision in the English Court of Appeals over the Liverpoo! 
Marine & General Insurance Company, Ltd., of Liverpool, on 
the question of the validity of the arbitration clause in a rein- 
sttrance treaty when the contract had been signed within New 
York State by parties, one of whom is domiciled in New York 
and the other a company having its home office abroad 2nd not 
being authorized to write insurance in this country. This far- 
reaching decision was rendered unanimously by three judges 
after a review of the action previously taken at the Court of 
the King’s Bench, when the judiciary concurred in the justice 
of the Bankers & Shippers’ arguments, but could not determine 
upon a method of turning over the funds involved. The present 
decision reverses the effect of the lower court's findings. 

It will be recalled that Tue Spectator, 


I, 1924, presented all the legal facts in this case and indicated 


in its issue for May 


the importance of the considerations which rested upon the 
outcome. The original award in the dispute, made by a board 
of arbitration consisting of Hendon Chubb, of Chubb & Son, 
and William D. Winter, vice-president of the Atlantic Mutual 
Insurance Company, with H. K. Fowler as umpire, was for a 
the amount first 


about St6,000 less than 


total of $408,000 : 





asked by the Bankers & Shippers in its claim, and under its 
reinsurance treaty with the Liverpool carrier. This sum, at 
the then rate of exchange, aggregated approximately £105,000 
and, failing to get jurisdiction over the Liverpool Marine & 
General in this country, the Bankers & Shippers took the case 
into the English courts and finally sued on the validity of the 
arbitration clause as a contract. The sum now at stake, adding 
interest and expenses, totals about $600,000. 

When interviewed by a representative of THE SprEcTATOR, 
President Meserole commented on the fact that the decision 
won by his company materially concerned all American insur- 
ance companies having arbitration clauses in treaties with un- 
authorized British insurers, and indicated that the ruling was 
not entirely final. On this point he said: 

The Liverpool Marine & General has twelve months in which to file 
an appeal with the highest court. It can apply for a stay of execution 
to bar the Bankers & Shippers from collecting the amount of the award 
in the interim. To make provision for this, in the event that payment 
is not made at once, the sum will probably be deposited in the joint 
names of the companies at some bank in Either this or 
another method will be found before the court grants a stay, to make 
it impossible for the Liverpool Marine & General to fail payment in 
the final analysis. 


England. 


From inquiry at reliable sources, Tue Specrator learns 
that when the English Court of Appeals renders a unanimous 


] 


verdict in a case, the decision is very seldom reversed by the 


6 
highest tribunal and it therefore appears probable, if not 
likely, that the Bankers & Shippers will find the present verdict 
sustained and the arbitration clause in its reinsurance treaty 
upheld as a valid contract. The ultimate outcome of the case 
will settle a question of major import. 
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Analytic 
First and foremost, probably, is the fact that from the be- 
schedule was copyrighted and, as it has been 


ginning the 
thanged from time to time to meet new conditions, it has been 
The copyright was first taken out in 1902, and 


re-copyrighted. 
In these vears the copy- 


in 1903, 1904, 
right was taken out by 
that time turned over 

right in 1909, 1914 and 1921 had been 
Parker, who handles the system. .\t first glance the 
copyright might not appear, but it has played an extremely im- 
portant part in maintaining the integrity of the schedule. No 
other schedule that is used was copyrighted. The result was that 
while other systems of rating are followed fairly well, 
always possible for the local body using the system to change 
it as they wished.- These changes in general did not disturb 
basic things, but they did many respects alter the rela- 
tions between the charges and introduce new factors either of 
penalties or allowances. No local body can do this with the 
All changes must pass through the central 
The 


1906, and tgo8s. 
Mr. and as the schedule was at 


to a larger 


1G05, 
Dean ; 
body for handling, the copy- 
taken out by J. V. 
value of the 


it was 


analytic system. 
body and be properly copyrighted before they are used. 
result has been, and it is repeated for emphasis, that the integrity 
of the system has been maintained from the days of the first 
copyright down to the present. The copyright, however, played 
ancther important part in that it enabled the companies under 
the peculiar conditions in the Middle West to develop a system 
of rating which, while. often not under their direct control but 
handled by independent raters to have a fairly intelligent idea 
as to whether or not the system of rating was being properly 
applied. In other words, it constituted a check on the raters 
in the field, although direct control by reason of the laws might 
not reside in the companies themselves. It should be borne in 
mind that the eastern part of the United States—and the far 
western, for that matter,—never experienced quite the political 
struggle over diverse economic conditions which the Middle 
West passed through. This struggle led in many cases to plac- 
ing on the statute books laws which forbade a joint system of 
rating by the companies. They also forbade co-insurance and 
many other things which it is now recognized must be done in 
a co-operative manner if the business is to be properly con- 
ducted. The schedule in such cases can be put into the hands 
of an intelligent rater and the results which he produces could 
be deemed quite reliable. Experience proves that this was so. 
Another important factor, possibly, or almost as important, 
rates which has 
It is not 





as that of copyright, has been a system of basis 
been used and which is characteristic of the system. 
found difficult, with the proper engineering talent, to develop 
a system of basis rates which in a relative degree measure the 
town or city from an insurance standpoint. 
itself did not provide any hase rates but took the rates estab- 
lished by the engineering talent and built itself thereon. It 


The schedule 


IS MONONA... AY 


THE MAKING OF THE FIRE INSURANCE RATE 


Ldward &. Lardy, Issistant Manager, New York Fire Jusurance Lxchanges 
Fiftieth Article 







System for the Measurement of Relative Fire Hazard 


is not dificult to convince a town that has no fire fighting facil 
ties whatever that it cannot possibly be entitled to as low a 
base rate as a town that has a good fire department, water 
supply and many other things deemed necessary in order that 
it might be considered a protected town. A mere statement of 
the case is generally sufficient to carry conviction. These two 
features, which probably are not generally stressed in present- 


ing the system, namely, the features of copyright and basic 
rates, have contributed in no small measure to the success of 
the system. 


lurning from the general principles we find that the table of 
which the 
buildings : 


contents list the main headings under schedule is 


treated. These are: classification of rules for A 
construction ; 
tion ; credits—protective ; 
bility : 
sures : aftercharges, appendix. 


It is well to begin at the beginning and to take first the classi- 


rules for B construction: rules for D construc- 
classification of occupancy ; 


list; external expo- 


combusti- 


causes; damageability ; occupancy 


fication of buildings. 
DEFINITIONS 


In setting forth the rules, terms are used with respect to 
walls, floors, end roofs which indicate certain types of con- 
struction, These are defined, and the definitions cover masonry 
walls, incombustible walls, combustible walls, fireproof. floors, 
or roots, incombustible floors or roofs and combustible floors or 


roofs. 


CLASSIFICATION OF BUILDINGS 


“A Buildings—This class represents the highest type of 
construction; and while variation provides for the different 
kinds of buildings that may be included in the class, neverthe- 
less it practically embraces that type of structure which comes 
under the commonly used phrase of fireproof. This. state- 
ment is general because the variations in the classifications 
number at least half a dozen but are worked out in connection 
with the type of contents and in general taking that factor 
into consideration the phrase fireproof may be used in regard 
thereto. The more modern phrase of fire resisting would 
perhaps better describe the buildings that may come within 
this classification, but it should be carefully noted that the 
schedule itself does not use such phrases. 

“B” Buildings—This classification embraces in 
those buildings which are commonly known as non-fireproof, 
or of ordinary construction. There is some variation, as would 
be expected in the types that may be included and it is true of 
this classification, as of “A,” that it permits the variation and 
still maintains the classification only when the variation toward 
the poorer standard is in connection with incombustible contents. 


(Continued on page 22) 
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INSURANCE TAXATION 
MONG the many activities of the 
insurance department of the United 
States Chamber of Commerce has been 
an investigation into special State insur- 
With the 
idea in mind that these special taxes in 


ance taxes, licenses and fees. 


reality constitute taxation upon policy- 
holders rather than companies, which 
merely act in the role of collectors, the 
Chamber of Commerce adopted, at its 
lat annual meeting, a resolution that 
such taxation should not properly be con- 
sidered a source of general revenue but 
should only be levied to an amount suffi- 
ciently large to adequately support its 
insurance department. The first report 
on this question was published in April 
of last year and dealt with the taxes as 
collected during the year 1922. A second 
report, issued today, details of which will 
be found on another page, deals with the 
collections of 1923 


nN 


3oth these reports 
give evidence of the fact that insurance 
is most decidedly a large source of rev- 
enue for every State in the Union. The 
percentage of collections used for pur- 
poses other than the maintenance of a 
State insurance department varies from 
9882 per cent in Wyoming to 90.71 per 
cent in Oregon. In other words the States 
are discriminating against holders of in- 


“trance policies by collecting large sums 
'rom them to be used, not in service to 
them, but for the benefit of the State at 
large. Thus the man who is endowed 
with the foresight to conserve his prop- 
‘tty or income, as the case may be, is 


required to pay heavily therefor. The 
1923 tabulation indicates that a total of 
$59,248,527 was collected from compa- 
nies, aS against $2,305,465 expended in 
service to policyholders. These figures 
are exclusive of two states, Louisiana and 
Mississippi, no data being obtainable 
from either. Many special local taxes are 
not included, it being impossible to segre- 
gate the data. 

Another table shows that taxes of fire 
and life companies require sixteen gen- 
eral headings, indicating an unnecessary 
and confusing variety of levies, which 
might quite as well be collected under one 
law, uniform in all States. The expense 
of collection would be enormously re- 
duced, and certainly a great deal of con- 
fusion and annoyance would be avoided. 
Companies are put to very heavy expense 
to keep track of and compute these taxes, 
different in.almost every State. Uniform 
State laws on this matter would effect an 
appreciable and gratifying saving of pub- 
lic and private funds. The insurance de- 
partment of the Chamber of Commerce 
is to be congratulated upon its industry 
in collecting the facts and presenting them 
to the public. It is to be hoped that this 
energy will be recognized by the National 
Convention of Insurance Commissioners, 
which is the proper body to initiate action 
in the direction indicated. 





AND WONDERFULLY 
MADE 
HE expression which forms the title 
of this paragraph is taken from the 
well known statement of the Psalmist, 
which he made in regard to man. The 


FEARFULLY 


Psalmist, of course, lived in the years 
had 
vented, or he might have changed his 
simile, and by so doing secured a better 
one. He, undoubtedly to-day, if he were 
writing, would have to say “Schedules 
and fearfully and wonderfully made.” 
This is brought out by the schedule 
now adopted for the rating of “Coal, 
Water and Oil Gas Plants” by the New 
York Fire Insurance Exchange. It is an 
adaptation, or it might be called a trans- 
lation, of the one now in use in other 
territories. The translation consisted in 
converting percentage charges into fixed 
charges, but the general plan is followed 
throughout. The credits, as usual in all 
rating systems to-day, are based on a 
percentage. The schedule consists of six 


3 


before schedule rating been in- 


sheets, or twelve pages, of the usual let- 
ter size, and falls into the following 
groups of items: Structural Deficiencies, 
13 items; Occupancy Charges, 8 items; 
Miscellaneous Hazards, 13 items; Cred- 
its for Structural Features, 8 items; 
Credit for Protective Features, 6 items; 
Exposures, I item; Aftercharges, 3 items ; 
Allowance for 80 per cent Co-Insurance 
Clause, 3 items; Gas Holders, 7 items; 
Miscellaneous, 2 items; Oil, Water and 
Liquor Tanks, 5 items. 

The schedule was not drawn up in a 
day, it took a great deal of time to develop 
it. There are two features of schedule 
rating which are. difficult to harmonize. 
Those engaged in the work itself would 
like to see shorter schedules, but it is a 
fact that the more highly developed 
schedule gives better satisfaction to the 
insured. It does this because ft.shows 
him that you have really analyzed -his 
property, and have not made a rate based 
on a snap judgment. This latter phase 
of the matter, therefore, is one which 
probably will control, to a great extent, 
the making of schedules for rating prop- 
erties for fire insurance. At the same 
time, from the company point of view, 
equally acceptable results can be secured 
by schedules much less intricate. 





O far, Insurance Superintendent 

James A. Beha, of New York, has 
said nothing about the acquisition cost 
conference over which he recently pre- 
sided and at which the members adopted 
two resolutions, one approving the rules 
as they now exist, and the other petition- 
ing Mr. Beha to use his influence to aid 
the enforcement of those rules. The 
Superintendent’s silence is indicative of 
wisdom and good judgment. Approval 
of the rules by insurance company execu- 
tives is really no longer any concern of his, 
since the insurance department gave its 
consent at the very outset, under the 
régime of Mr. Beha’s predecessor. As 
for seeing to it that companies obey the 
rules, Mr. Beha maintains, and rightly so, 
that he is not a policeman and has no 
wish to pose as one simply for the pur- 
pose of frightening the “irreconcilibles” 
into line. Let the companies take care of 
their own regulations. There is time 
enough for Superintendent Beha’s inter- 
vention when a law of the State has been 
broken, not when a rule of business prac- 
tice has been somewhat bent. 







































A Policy You 
Can Sell With Profit 


No, this is not an invitation for you to leave your 

own company, but just a suggestion to make your 

time yield more profits under our plan of improved 
brokerage service in branch offices. 


The Champion Income Accident policy is just one of the 

liberal, up-to-the-minute accident policies offered by us—it is a 

silent partner to the man dependent upon his efforts for his income 
and appeals to every prospect. 


This policy with its distinctive provisions is indicative of the progressive 
spirit inherent in all lines of protection offered by this company—Life 
Accident, Health, and Group. Under our plan you can place with us 
profitably (because all commissions on such business placed with us belong 
to the broker) business in the following lines: 


Accident Insurance 
—accident, health, and income accident 


Group Insurance 
—life, accident and sickness 


Life Insurance 
—substandard and surplus business 


What Our Branch Office Service Means to You 


Extremely liberal first year commissions and 9 guaranteed non-forfeitable renewals, on all 
life business you place with us regardless of volume. 


Awards and honors on same basis as offered to our regular agents—in 1925 a trip to Cuba 
at our expense 1s open to you. 


Expert advice and assistance on surplus and substandard life, accident, and group insurance. 
Business handled either on a contract or a one-case agreement basis. 


Prompt action and liberal underwriting rules. 
Write us for Further Details 


MISSOURI STATE LIFE INSURANCE CO. 


HOME OFFICE, SAINT LOUIS M. E. SINGLETON, President 


LIFE * ACCIDENT #* HEALTH # GROUP 


——— 
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PRUDENTIAL CONFERENCE 


Biennial Meeting of Managers and 
Superintendents at Home Office 








PRESIDENT DUFFIELD LAUDS FIELD 
FORCE 





Chief Executive and Officers Tell of Great 

Records in 1924—Insurance in Force 

Is Now $8,149,707,406 
By W. EvuceNe RoescH 

Greeted by a burst of hand-clapping that in- 
creased in volume until it seemed to reach the 
proportions of a sustained roar of applause, 
Edward D. Duffield, president of the Pruden- 
tial Insurance Company of America, opened 
the two-day biennial conference of that organ- 
ization’s superintendents and managers at the 
home office in Newark on Thursday of last 
week. Behind the ovation he received was 
more than a mere gesture of fealty to an ad- 
mired leader, for to the onlooker it appeared 
that every individual preseat was doing his 
single best to give expression to the respect, 
loyalty and comradeship he felt for the chief 
executive of the institution which has more in- 
dustrial life insurance in force than any other 
company in the world. It was a remarkable 
tribute to the character and ability of a man 
who has become the idol of a vast army of 
agents, supervisors and officials. 


RECORD OF PROGRESS 

When the chapel-like auditorium that was 
the scene of the meeting had finally grown 
quiet, President Duffield began to speak. As 
he related step after step in the history of the 
Prudential’s record progress during the year 
1924, he was interrupted again and again by 
outbreaks of prolonged cheering whereby his 
hearers congratulated their company and them- 
selves upon the achievements they had attained. 
More than five hundred managers and superin- 
tendents listened while their president told 
them that the company’s success was built on 
their work and that, in the year just ended, 
they and their subordinates had brought the 
total of the Prudential’s insurance in force 
to $8,149,707,406. Industrial insurance in force 
increased by $551,130,112, while ordinary in- 
surance in force increased by $461,493,903. 
This, said President Duffield, represented a 
gain, over 1923 increases, in ordinary of $74,- 
471,750 and in industrial of $115,316,539. In- 
surance in force reached an increase, as com- 
pared with 1923, of $1,012,624,015. The total 
of new business was $1,812,938,569. The ex- 
penses of administering the affairs of about 
17,000,000 policyholders had been materially 
lowered during 1924, stated the speaker, and 
this was largely responsible for the establish- 
ment of yet another record, that of paying 
dividends to policyholders in excess of $45,- 
000,000, a sum $11,000,000 greater than the total 
dividends of 1923. 

Monthly income policies had played a large 
part in the success of the Prudential during 
1924, more than double the amount being issued 
on this basis than was issued in 1923, and on 
that point President Duffield said: “When we 


remember that this form of insurance was first 
placed upon the market by the Prudential, it is 
only right that we should continue to utilize 
this great type of protection as fully, as widely 
and as adequately as it is possible for us to 
do.” The industrial lapse rate was not entirely 
satisfactory during the year, and the speaker 
pleaded with his men to do everything they 
could to lower this ratio in 1925. Referring 
to the fact that in October next the Prudential 
will celebrate its golden jubilee, President Duf- 
field asked for a special effort.to be made dur- 
ing the coming months and stated that “at no 
time in the company’s history has the average 
payment of compensation and commissions to 
the field force, superintendent, assistant or 
agent, been as high as it was on Dec. 31, 1924.” 


PRESIDENT DUFFIELD’s REMARKS ON THE 
MoopiFiep Lire Poricy 


The opening of many new districts of opera- 
tion, the necessity for paying more attention to 
the writing of group insurance and the modi- 
fied life policy, all received attention in Presi- 
dent Duffield’s remarks. With regard to group 
insurance, the chief executive of the Prudential 
stated that this form of coverage was a neces- 
sity, desirable from every angle, and that it 
merited the attention of every life underwriter. 
Speaking of the modified life policy which cre- 
ated so much comment on its appearance, 
President Duffield said: 

That policy was issued to meet the needs of 
the insuring public. Its issuance has been ob- 
jected to by the representatives of a number 
of other companies. Their objections have been 
overruled. That policy is not issued for un- 
ethical purposes. That policy is not going to 
disturb the business of life insurance. * * * 
1 think you will bear me out that we have 
never interfered with the freest degree of 
criticism and suggestion from our own field 
force in regard to the issuance or discontinu- 
ance of policies, but I do not think it is un- 
reasonable to say that we reserve the right to 
limit that suggestion and criticism to our own 
field representatives. 

Following his address, President Duffield 
called on Wilbur S. Johnson, vice-president of 
the company, who has served the Prudential 
for forty-five years and who declared that, 
within his memory, the assets of the company 
had increased from $125,000 to over $1,200,000,- 
000. Other officials who were called on by 
President Duffield were: John K. Gore, vice- 
president and actuary; G. W. Munsick, vice- 
president; John W. Stedman, vice-president in 
charge of investments; Edward Gray, vice- 
president; F. A. Boyle, vice-president and 
treasurer; Willard I. Hamilton, vice-president 
and secretary; F. H. Johnston, vice-president 
and assistant actuary, and Alfred Hurrell, 
vice-president and general solicitor. Vice- 
President Stedman described the company’s in- 
vestments in the electric light and power in- 
dustry, and Vice-President Gore told the man- 
agers that the company would now, without 
further medical examination up to age forty- 
five, insure for additional amounts those who 
had been insured within a twelve-month period. 
The additional policy is not to exceed the pre- 
vious policy by more than $10,000, except in 
the case of $1000 policies when the second 

(Continued on page 39) 
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H. B. ARNOLD IS PRES= 
IDENT 


Midland Mutual Life Advances For- 
mer First Vice-President 








WAS ONE OF ORIGINAL ORGANIZERS 





Company Now Has Nearly $10,000,000 of 
Assets 

Harry B. Arnold, heretofore first vice-presi- 
dent and counsel of the Midland Mutual Life 
Insurance Company, of Columbus, Ohio, has 
been elected president of that company to suc- 
ceed Dr. W. O. Thompson, who has been 
president of the company since it began busi- 
ness in 1906. \\ ; 

Mr. Arnold has been active in the manage- 
ment of the Midldyd Mutual Life since its or- 
ganization, he having. been one of the original 
organizers, and havin&.drawn up its charter. 
He will devote his full ‘ne to the affairs of 





Harry B. ArNotp 


the company and aims to build it up with such 
rapidity as is consistent with conservative un- 
derwriting. 

The company closed the year 1924 with 
nearly $10,000,000 of assets, and with over $66,- 
500,000 of paid-for insurance on its books. 
These amounts represent very substantial gains 
during the past year. 

The Midland Mutual Life has been con- 
ducted with energy and has shown a steady and 
consistent growth in volume of business and 
in financial strength. 

The company’s annual convention is to be 
held in Columbus, on February 5, 6 and 7, the 
headquarters being at the New Fort Hayes 
Hotel. W. E. Bilheimer, well known as a con- 
sulting sales manager for life insurance com- 
panies, and formerly president of the St. Louis 
Life - Underwriters -Association, will conduct 
the sessions on Thursday. Those who will take 
part in Friday’s sessions are: C. B. Aldridge, 
S. B. Garwood, G. L. Stuart, H. E. Crain, R. 
S. Moore, T. G. Allan and W. B. Burruss. 
The annual banquet and smoker on Friday will 
be-addressed by Dr. W\ O. Thompson and. W. 
B. Burruss. On Saturday the speakers will be: 
E. P. Tice and Dr. S. S. Huebner. An excel- 
lent and profitable convention is anticipated. 
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A COUNTRY-WIDE INSTITUTION! WHY? 


When a business institution shows consistent growth 
there is sure to be a reason behind it. The growth of the 
Reliance Life Insurance Company is easily explainable. The ; 
reason lies in Perfect Protection. This company presents ere 





through its Perfect Protection policy something unique in 
life insurance, a policy that covers the contingencies of life, 


é 
as well as those of death. ne =. 
¢ ——— «6 
More and more people, from Maine to California, are = ©">i— = 
placing their reliance in Perfect Protection—because it offers =." ile 
ery. 


to them a means of insuring themselves and their loved ones" 
against privation, whether by reason of sickness, accident, or 
death. All this in a policy so well devised that it is within 

the reach of every pocketbook. It will be worth your while 

to look into it. 


0s ~~ 
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But That’s Not All 


There are three excellent reasons for seeking a contract 
with the Reliance Life. First—the company is financially 
“as sound as a dollar.” Second—it markets Perfect Pro- 
tection Policies, which are in demand and therefore readily 
salable. Third—the company hag plenty of room for addi- 
tional agency material. 
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METROPOLITAN MEETING 


Managers of Company Listen to 
Greatest Record 


NEW LOW MORTALITY FIGURE 


Continues to Head List of American Life 
Insurance Organizations 
By Ernest V. SULLIVAN 

The unlimited reserves of vitality 
which Haley [Viske, president of the Metro- 
politan Life Insurance Company, is able to 
draw are a constant source of wonder to his 
more youthful associates and especially to the 
writer of this article. For in spite of his 
nearly seventy-three years he stood before his 
managers, assembled at the home office in New 
York, iast Thursday morning from 9:30 a. m. 
sharp until 2 in the afternoon, relieved once or 
twice for a few moments by Second Vice- 
President Harry J. Miller, and once for a 
short half-hour when his superintendents of 
agents read off reports on the standing of the 
best managers in their respective territories. 
Once, at about one o'clock, it seemed as though 
he was tiring, but from some hidden source he 
gathered new stamina and for another hour ad- 
dressed his men more vigorously than ever— 
thus the president of the greatest life insurance 
company in the world. 

He presented the usual staggering array of 
figures representative of the company’s accom- 
plishments during 1924. The assets of this 
company now amount to $1,628,174,348, and are 
expected to pass the two billion mark within 
one and a half years or, at the most, two 
years. This is a gain over 1923 of $196,774,- 
930. Last year it wrote $1,093,892,089 of ordi- 
nary insurance, $905.313,476 of industrial insur- 
ance, and $426,523,281 of group insurance, mak- 
ing a total of paid-for insurance issued, in- 
creased, and revived in 1924, of $2,315,728,846, 


upon 


this being the largest amount ever placed in 
one year by any company in the world. The 
insurance in force in the Metropolitan is now 
$10,522,484,769, a gain of over one and a quar- 
ter billions, and being larger than that of any 
other company in the world. The ordinary in- 
surance in force amounts to $5.307,887,073, the 
industrial to $4,352,250,300, and the group to 
$862,347,205. 

The company’s income for 1924 was $457,- 
173,167, a gain over 1923 of $60,861,503. The 
unassigned funds, or surplus, amount to $o1,- 
088,071. Payments to policyholders totaled to 
$153,125,204. The company had, as of Decem- 
ber 31, 1924, 32,447,644 policies in force, a gain 
of 2,225,017 over 1923. It paid 427,057 claims 
1924, this being at the rate of one payment 
for every twenty-one seconds of each business 
day of eight hours. 

It is interesting to note that payments to in- 
dustrial policyholders in the form of bonuses, 
dividends and concessions, including the reserve 
for dividends payable in 1925, declared in 1924, 
have amounted to $129,297,861. From 1909 to 
1924 inclusive, the company has expended $37,- 
380,232 in welfare work. 


So much for the billions. Mr. Fiske then 


came to an analysis of the Metropolitan’s busi- 
ness, which was much more enlightening. 

In doing so he pointed out many interesting 
facts about the business of this company: that 
the increase in industrial issues was $470,550; 
that the premium income in the industrial de- 
partment amounted to $175,0c00,000, and in the 
ordinary department to $190,000,000; that the 
expense ratio had not improved; that forty-six 
new managers, 200 new assistants and 1718 new 
agents were appointed last year; that the com- 
pany now has 18,413 agents and 2000 assistants, 
an average of about 91% agents to each assist- 
ant (which he considered an evidence of effec- 
tive management) ; that the Metropolitan uni- 
formly writes about one-fifth of the total ordi- 
nary insurance written in this country and Can- 
ada; that it writes about 42 per cent of the in- 
dustrial insurance written; that the company 
gained about 1,540,000 lives during the year, 
more than keeping up with the population; that 
the average industrial increase per man _ per 
week was 58.53 cents, the record district aver- 
aging $1.12 per week per man; that the average 
salary of managers during the past year was 
$213.13, of assistant managers $67.66, of agents 
$51.79, this being an increase of 42 per cent in 
five years; that the death rate among indus- 
trial policyholders was 8.5 per thousand, as 
against 8.7 per thousand in 1923 (the Metro- 
politan rate of decline being more than double 
that of the registration area); and that with 
the new dividend declarations the Metropolitan 
has declared for 1925, it will have the lowest 
net cost of any company, with the exception 
of one policy issued by the New York Life 
Insurance Company, which will be lower for 
two ages only. 


THE Group DEPARTMENT 

Mr. Fiske spoke at length about the group 
department, in the work of which he is partic- 
ularly interested. The business of this depart- 
ment is already so large that, if regarded as 
a separate company, it would rank thirteenth 
among the companies of this country. He looks 
upon that work, not from the financial aspects 
but from the social aspect. He regards group 
insurance as a great agent tuward unifying the 
interests of employee and employer which at 
the same time provides, under the Metropolitan 
plan, hygienic, educational, and financial ease- 
ment which is obtainable in no other way. He 
pointed to the special services which the Metro- 
politan offers to group policyholders, elaborat- 
ing especially upon the work of Dr. Wade 
Wright, director of industriaf hygiene, who is 
conducting a large number of important experi- 
ments with a view to improving the health of 
industrial workers. 

An impressive part of the annual meeting is 
the reading by President Fiske of the death 
roll of all employees of the company during 
the year. The list this year must have con- 
tained nearly two hundred names. Again and 
again, as he progressed with his solemn task, 
he came to a name of some man whom he had 
known well, often a minor employee. He 
would stop, remove his glasses, pause a moment, 
and then deliver an impromptu eulogy, bring- 

(Continued on page 31) 
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EXPECTS PROSPEROUS 
YEAR 


Frederick H. Ecker Addresses Metro=- 
politan Life Managers 


ANALYSIS OF COMPANY’S 
INVESTMENTS 
Points Out Danger of Government in Busi- 
ness—Previous Experience Un- 
fortunate 
An analysis of the world economic situation, 
showing the reason for expecting a prosper- 
ous year, was made by Frederick H. Ecker, 
vice-president of the Metropolitan Life Insur- 
ance Company, before the annual convention 
of managers on Friday. Mr. Ecker has charge 
of the company’s investments, which amount to 
about $1,000,000 each woiking day of the year. 
“The present outlook is favorable for a pros- 
perous year,” he stated. “I say that notwith- 
standing the fact that just at this moment our 
merchants are not realizing any tremendous in- 
crease in the volume of business. Stocks are 
riding high on a state of mind. It is unfortu- 
nate perhaps that speculation is so easily stimu- 
lated by favorable psychology, but it still re- 
mains true that there are sound reasons for 
optimism. 
Crop failures have beer experienced in 
practically every country but ours, giving wheat 
a higher price than it has attained since war 


time. loreign exchange advances are increas- 
ing the buying power abroad, with money in 
many countries approaching parity. These 
countries sorely need the necessities we can 
supply. 


Confidence is being restored in Europe by 
the adoption of the Dawes plan. Where diplo- 
mats and statesmen have failed it seems that 
American business men have been able to reach 
a solution. On the success of the Dawes plan 
hangs the hope of the world. It has realized 
all the success expected up to this point. There 
are irritations continually arising but there is 
such a tremendous stake involved that there is 
every reason to expect it will be carried out. 

The restoration of confidence abroad and the 


re-establishment of credit which results from 
the restoration of confidence, are further 
factors. 


The menace of too great an accumulation 
of gold in this country will be ended with the 
realization that money may be safely invested 
abroad. Already the gold is flowing back to 
Europe. 

Mr. Ecker made an interesting analysis of 
the company’s investments which in 1924 show 
an average return on its bond investments of 
5.10 per cent interest, as compared with 4.49 
per cent in 1909. The totai of the company’s 
housing loans for the last five years is $246,- 
558,227, providing accommodations for 71,773 
families. 

Mortgage investments in city properties in 
thirty-nine States and Canada outstanding at 
the end of the year amounted to $547,702,101, 
outstanding farm loans are $161,834,405. Total 
in steam railways is $362,656,505; government 
and municipals, $203,585,267; public utilities, 
$76,206,893; telegraph and telephone corpora- 
tions, $17,766,092; unclassified, $29,507,393. The 
average yield on these bond investments made 
during 1924 with seventy-six houses is 5.20 per 
cent. 
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Etna Advertisements 
Appearing during February 


The Power of Repetition 


No great truth was ever taught by one decla- 
| ration. @ No worthy cause has ever gained 
followers by one appeal. @ The multiplication 
table, Holy Writ, political creeds, business suc- 
cesses—all depend on this power of repetition. 








LIKEWISE the national advertising cam- 
paign of the A42tna Affiliated Companies 
is gaining unnumbered thousands of new 
insurance converts by the cumulative 
force of a series of carefully planned 
announcements. 


this initial showing, one or more of these 
full pages is repeated each month in the 
form of window posters, newspaper adver- 
tisements, theatre slides and in other ways. 


Consequently every A2tna-izer has the 
means at his disposal to align his agency 
with this powerful, result-getting pro- 
gram of publicity. 


These sales messages appear regularly 
in seven national publications. Following 


It Certainly Pays to be an 4tna-izer! 


ETNA LIFE INSURANCE COMPANY 


and affiliated companies 
ATNA CASUALTY and SURETY CO. AUTOMOBILE INSURANCE CO. 


of Hartford, Connecticut 
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Canadian securities amount 


Investments 10 


to $10,150,106, which is $27,559,740 more than 
required by Canadian statutes. 
Investments of great variety in all parts of 


the country give the pohcyholders of the 
Metropolitan practically a vested interest in all 
public and private enterprises having to do 
with wealth and property, he said. 
ganization must give attention to the broad eco- 


“The or- 


nomic questions.” 

As a nation we are becoming more and more 
removed from the individualistic point of view ; 
we are coming to have the national perspective. 

We in this country do not want government 
in business. It is inefficient, uneconomical, 
lacking in initiative, and when tried has proven 
unsatisfactory. We do not want bureaucratic 
control, much less operation. \Ve must come 
to understand how to regulate without destroy- 
ing initiative. We have had some unfortunate 
experiences in this regard. Rather than turn 
to government to cure abuse we should see to 
it that high standards and honest practices ob- 
tain in business. 

Then the drift to centralization at Washine- 
ton of State and municipal regulations is to he 
combated. It is a national characteristic with 
us to go too far in one direction; for example, 
we overregulate; then the pendulum swings 
back to no regulation. The happy medium of 
adjustment to a sane equilibrium is often lack- 
ing in dealing with public questions. 





Wants to Abolish Texas Fire Board 

Datias, TEx., January 29.—Reference to the 
fire rating board of the Texas Insurance De- 
partment was made by Governor Miriam A. 
Ferguson in her message to the Texas Legis- 
lature. Her comment was: “There appears 
to be considerable misunderstanding as to the 
powers of the Insurance Commissioner and it 
probably will be necessary for the legislature 
to give further consideration to changes in the 
law governing this department. It is a matter 
about which there is a great difference of opin- 
ion as to whether the fire rating board of this 
department is of any benefit to the people of 
the State. The object in creating the fire rat- 
ing hoard was to give the people some relief 
against high insurance rates. After several 
years of operation fire insurance rates have not 
only not been decreased but have increased, 
and the cause for the original demand for the 
creation of this hoard has not been realized. 
In my opinion, the fire rating board should be 
abolished. But as there is so much honest dif- 
ference of opinion about the matter, I invite 
the special consideration of the legislature to 
whatever procedure is necessary to meet the 
demands of the insuring public.” 





Atlantic Life Elections 
Ricumonn, Va.. February 2.—The annual 
meeting of the stockholders of the Atlantic 
Life of Richmond was held at the home office 
ot the company on January 28. Three new 
directors were elected in addition to the old 


hoard, They are: FE. Randolph Williams, 
Thomas W, Purcell and Rutherford Fleet. 
Edmund Strudwick, Jr. vice-president, 


assumes part of the duties relinquished by the 
retiring vice-president, Charles G. Taylor, Jr., 
and J. Sinton another portion. Mr. Sinton, 
heretofore assistant actuary, was made actuary. 


E. L. Gordon, who has heen cashier, was 


e _ g ror ° 
‘lected an additional assistant secretary. 


UTAH COMMISSIONER RESIGNS 
J. W. Walker Expected to Be Succeeded 

by J. H. Evans 

SaLtt Lake Ciry, Uraun, January 30.—John 
W. Walker, State Insurance Commissioner for 
the past four years, has announced his inten- 
tion of resigning in the near future to accept 
the position of general agent for the Salt Lake 
City district of the Union Central Life of Cin- 
cinnati. 

Mr. Walker is a life man by profession and 
was at the time of his State appointment an 
agent for the New York Life and a teacher of 
life insurance at the University of Utah. Mr. 
Walker’s term of officer expired April 1. He 
was appointed by a Republican governor, but 
it seemed probable that the new Chief Execu- 
tive, a Democrat, would have reappointed him. 

The office of the State Insurance Commis- 
sioner in Utah is not a remunerative one. It 
pays but a little more than $200 a month and 
Mr. Walker told your correspondent several 
weeks ago he did not feel that he couid con- 
tinue in office at that figure. There has been 
some talk on the part of insurance agency or- 
ganizations concerning a bill to be presented 
to the legislature, now in session, seeking an 
increase in the salary of the Insurance Com- 
missioner, but so far nothing has been done in 
the matter. 

The Commissioner is ex- 
pected to be John Henry Evans, who has been 
with the Union Central Life as an agent since 
1918. Mr. Evans is of pioneer stock, and un- 
til he became an insurance agent was head of 
the department of English literature at the 
Latter-day Saints’ University of this city. He 
is an author of some note and regarded as an 
able man in many ways. 


new Insurance 


Progress of the Cleveland Life 


Preliminary figures from the statement of 
the Cleveland Life Insurance Company of 
Cleveland, O., as of December 31, 1924, show 
that that company made gratifying gains last 
year, having increased its assets $766,008, to 
the sum of $6,002,765, and, after providing pol- 
icy reserves of $4,935,564, and other reserves 
of $308,407, closing the year with a capital and 
surplus of $758,794—an increase of $201,908. A 
significant feature of the company’s statement 
was its average rate of interest earned on in- 
vestments, which was 6.44 per cent. It ended 
the year 1924 with $35,788,061 of insurance in 
force—an $1,070,440. President 
William H. Hunt and his associate officers aim 


increase of 


to expand its business still further during the 
current year, and new agencies are rapidly be- 
ing established in the seven States in the Mid- 
dle West in which the company operates. 


Lafayette Life Men Elect 

INDIANAPOLIS, IND., January 29.—The Life 
Underwriters of Lafayette, Ind., have installed 
new officers for 1925. August Merkle is presi- 
dent. Other Vice- 
president, Charles W. Bone: secretary, Homer 
L. Rogers; treasurer, George M. Kunkle. Sev- 
applications were con- 
sidered. The organization will affiliate with 


officers installed are: 


eral for membership 
the new life association of Indiana. 


II 


C. R. Gardner Becomes Vice-President of 
Northwestern Life of Omaha 
Omana, Nes., January 29—Charles R. 
Gardner, for some years holding the title of 
which is another for the 
secretary of Ak-sar-Ben, the big booster and 
fall organization of Omaha _ which 
entertained more Presidents of the United 
States and other notables, including European 
nobility, than most any other organization in 


“Samson,” word 


festival 


the country, has resigned his “Samsonship” to 
become vice-president of the Northwestern Life 
Insurance Company of Omaha. Mr. Gardner’s 
entering the insurance field suddenly has been 
a matter to cause considerable comment, as he 
is a man with a following of friends that is 
truly amazing. Having had the State agency 
the Velie automobile before he became 
secretary of Ak-sar-Ben, and having come in 
contact with all of Omaha's livest people and 
most of the live ones from out in the State 
during his term of years as secretary of Ak- 
sar-Ben, he is considered to be well-fitted for 


for 


a position as an insurance executive. 


METROPOLITAN BANQUET 
Speeches Heard All Over Country by 
Means of Radio 
The speakers at the annual banquet of the 
managers of the Metropolitan Life Insurance 
Company held in New York last Saturday 
evening were heard by an immense radio audi- 
ence, nearly every station in the United States 
having been given over to the purpose. Presi- 
cent Haley Fiske presided and made a speech. 
Other speakers were the Right Honorable 
Arthur Meighan, former Premier of Canada; 
Governor Silzer of New Jersey, and Superin- 
tendent of Insurance James A. Beha of N. Y. 


Heads St. Louis Life Men 

St. Louis, Mo., February 2—W. A. Som- 
mers, general agent in St. Louis for the Pacific 
Mutual Life Insurance Company, was elected 
president of the Life Underwriters Association 
of St. Louis at the annual election of officers 
held at the Chamber of Commerce on Wed- 
nesday, January 21. 

The other officers elected were: C. W. 
l-isher, Kansas City Life, first vice-president ; 


J. W. Anderson, Prudential Insurance Com- 
pany, second vice-president; E. A. Pickel, 
Phoenix Mutual, secretary and_ treasurer. 
I-xecutive committee: Ira Fischer, Penn 


Mutual, chairman; George E. Black, Mutual 
Benefit; F. B. Miller, Phoenix Mutual; M. A. 
Nelson, Equitable of New York, and E. C. 
Rowse, Connecticut Mutual. 
J. G. Walker Re-elected 

RicHmMonp, Va., February 2.—President 
John G. Walker, of the Life Insurance Com- 
pany of Virginia, was re-elected at the annual 
meeting of the stockholders, held on January 
28, as was the entire board of directors. The 
company closed 1924 with $272,132,489 insur- 
ance in force, representing a net gain of $16,- 
936,921 insurance during the year. Its admitted 
assets now amount to $41,521,283.17, with a 
surplus of $2,857,123.43 over liabilities. The 
capital is $2,500,000. 
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BUSINESS OF 1924 
Huge Amounts of Insurance Written and 
in Force Shown by the Giant 
Companies 

Below are presented further data as to 1924 
business, including figures of some of the 
largest companies : 

Metropolitan Life, New York-—New insur- 
ance paid for, 1924 (including policies issued, 
increased and revived) $2,515,728,846, embrac- 
ing $1,093,802,089 ordinary, $995,313,476 indus- 
trial and $426,523,281 group; insurance in 
force, December 31, 1924, $10,522,484,760, in- 
cluding $5,307,887,075 ordinary, $4,352,250,399 
industrial and $862,347,295 group; assets, $1,- 
628,174,348; unassigned funds, $01,088,071; 
total income, 1924, $457,173,167. 

Northern Life, Seattle—Life insurance in 
force, December 31, 1924, about $42,000,000; 
accident and health insurance about $24,000,000 ; 
assets, $5,025,566. 

Berkshire Life, Pittsfield, Mass.—New in- 
surance paid for, 1924, $20,176,878; insurance 
in force, December 31, 1924, $157,018,150; as- 
sets, $35,435,809; surplus to policyholders, $2,- 
423,745: total income, 1924, $6,727,812; total 
disbursements, $5,080,138. 

Central States Life, St. Louis—New insur- 
ance paid for, 1924, $13,877,113; insurance in 
force, December 31, 1924, $62,209,510; assets, 
$6,378,031; surplus to policyholders, $531,124; 
total income, 1924, $2,265,644; total disburse- 
ments, $1,518,342. 

Great American Life, Hutchinson, Kan.— 
New insurance paid for, 1924, $1,223,920; in- 
surance in force, December 31, 1924, $5,911,- 
473; assets, $667,512: surplus to policyholders, 
$172,312; total income, 1924, $251,815: total 
disbursements, $180,079. 

Toledo Travelers Life, Toledo, O.—New in- 
surance paid for, 1924, $75.000; insurance in 
assets, 
surplus to policyholders, $122,960; 
total income, 1924, $94,951; total disbursements, 
$57,887. 


¥ 


$480,468 ; 


Western and Southern Life, Cincinnati, O.— 
New insurance paid for, 1924, ordinary, $34,- 
086,950; industrial, $85,146,784: total, $119,- 
233,734: insurance in force, December 31, 1924, 
ordinary, $114,362,063; industrial, $276,831,785 : 
total, $391,193,848: assets, $47,866,964: surplus 
to policvholders, $5,928,575: total income, 1924, 
$17,045,879: total disbursements, $10,569,615. 

Western Life, Des Moines, Ia.—New insur- 
ance paid for, 1924, $5,214,418; insurance in 
force, December 31, 1924, $20,125,024: assets, 
$1,965,905; surplus to policyholders, $318,593; 


total income, 1924, $819,532; total disburse- 
ments, $474,625. 
Cleveland Life, Cleveland, O.—Assets, 


December 31, 1924, $6,002,765; increase, $766,- 
008; insurance in force, $35,788,061: increase, 
$1,070,440; capital and surplus, $758,794; in- 
crease, $201,908. 

Royal Union Life, Des Moines—New insur- 
ance paid for, 1924, $19,711,007; insurance in 
force, December 31, 1924, $118,031,431; assets, 
$17,061,347; surplus to policyholders, $500,734; 
total income, 1924, $5,179,034; total disburse- 
ments, $4,035,675. 


ance paid for, 1924, $11,801,003; insurance in 
force, December 31, 1924, $69,042,773; assets, 
$10,548,890; surplus to policyholders, $843,305 ; 
total income, 1924, $2,737,546; total disburse- 
ments, $1,933,566. 

Ohio State Life, Columbus—Insurance in 
force, December 31, 1924, $46,756,271; assets, 
$6,253,671; surplus to policyholders, $1,044,923. 

Columbian National Life, Boston—New busi- 
ness paid for, 1924, $34,440,014; 1923, $31,700,- 
538; insurance in force, December 31, 1924, 
$181,491,055; 1923, $167,914,488. 

Penn Mutual Life, Philadelphia—Assets, 
December 31, 1924, $290,961,225; surplus, $0,- 
769,634; new business paid for, 1924, $195,- 
886,810; insurance in force, December 31, 1924, 
$1,359,840, 184. 

New York Life, New York—New insurance 
paid for, 1924, $746,651,900 (increase, $53,592,- 
100); insurance in force December 31, 1924, 


$4,695,104,195 (increase, $318,374,301);  pre- 
mium receipts, 1924, $175,764,431 (increase, 
$10,809,884) ; interest and rents, $50,498,340 


(increase, $1,835,374); total payments to pol- 
icyholders, $138,911,673 (decrease, $20,716) ; 
dividends to $51,621,763 (in- 
crease, $4,874,221); loaned to policyholders in 
1924, $36,347,887 (increase, $1,761,949). The 
figures of new business exclude over $17,000,- 
ooo insurance revived, increases in old policies 
and additions by dividends. 
exceeded $79,000,000. 

Prudential, Newark—New business, 1924, 
$1,812,938,569 (increase. $342,485,433); insur- 
ance in force, December 31, 1924, $8,149,707,- 
4060 (increase, $1,012,624,015). 

West Coast Life, San Francisco—New insur- 
ance paid for, 1924, $24,151,665; 1923, $19,794,- 
287; insurance in force, December 31, 1924, 
$77,058,168; 1923, $64,667,311. 

Northwestern National, Minneapolis—New 
insurance paid for, 1924, $43,829,226; 1923, $42,- 
554,112; insurance in force, December 31, 1924, 
$195,366,671 ; 1923, $173,300,166. 

Amicable Life, Waco, Tex.—New insurance 
issued, 1924, $10,039,677; insurance in force, 
December 31, 1924, $34,701,035; assets, $5,660,- 
870; surplus to policyholders, $1,640,635. 

Puritan Life, Providence, R. I—New insur- 
ance, 1924, $1,132,877; insurance in 
December 31, 1924, $6,279,806. 


policyholders, 


Business declined 


force, 





Connecticut Mutual Life Appointments 

The Connecticut Mutual Life Insurance 
Company of Hartford, Conn., announces the 
appointments of Henry H. Steiner, superin- 
tendent of agencies, to the position of agency 
secretary on the executive staff, and H. M. 
Holderness, assistant superintendent of agen- 
cies, to the position of superintendent. Both 
of these men are excellently qualified by reason 
of their long experience in the various phases 
of life insurance for their advancements. As 
soon as the action of the board of directors 
became generally known letters of congratula- 
tion literally poured in upon the two. Mr. 
Steiner and Mr. Holderness are both college 
graduates and among the most popular of the 
Connecticut Mutual officers, and it is antici- 
pated that they will go far in the insurance 


Philadelphia Life, Philadelphia—New insur- world. 


eS 


Merchants Life Increases in Strength 

The statement of the Merchants Life Ingy. 
ance Company of Des Moines, Ia., shows , 
substantial increase in the financial strength ¢; 
that company, its assets having been augmente | 
to the extent of about $940,000, now amounting | 
to $7,308,411, while the surplus was increase 
by about $122,000, to the sum of $670,667, 
Since its organization in 1894, the company hys 
paid $8,957,468 to policyholders, and has jp. 
surance in force to the amount of $77,352,763 
A large proportion of the company’s assets are 
represented by mortgage loans and real estate 
and it has accrued securities on deposit with 
the State of Iowa amounting to $6,314 4% 
The policy reserve at the end of last year was 
$5,883,572, an increase of about $700,000, ani | 
the special reserve fund amounted to $594,77; 
in addition to reserves for other liabilities 
President William A. Watts and the other 
officers of the company are to be congratulated 
upon its progress. 





Steady Progress of Franklin Life 


A review of the record of the Franklin Life | 
Insurance Company of Springfield, Ill, im. 
presses the reader with the steady gain made 
from year to year in its insurance in force, 
reserves and financial strength. The year 192 
was no exception to the rule, the insurance in 
force having grown over $10,000,000 to $60, 
303,555, and the legal reserve having been aug- 
mented by over $1,450,000, now amounting to 
$15,877,401, while the assets were increased by 
nearly $1,500,000, and now aggregate $17,634, 
891. The capital, surplus and special funds also 
increased and now amount to $1,125,137, and 
the excess of income over disbursements last 
year was $1,333,411. Since its organization the 
company has paid policyholders and_benefci- 
aries $22,972,979. H. M. Merriam 
and the other officers of the company may well 
feel gratified with the results of last year’s | 


—— 


President 


business. 


Election of E. A. Tirrill 

Edward A. Tirrill, who has been general 
agent for the National Life Insurance Com: | 
pany of Montpelier, Vermont, in Topeka, Kan, | 
for the past ten years was elected vice-presi- 
dent and director of William B. Henderson 
and Associates, Incorporated, agents in West- 
ern Missouri for the National of Kansas City, 
Mo., at the annual meeting of the board of 
directors of that organization in Kansas City 
last week. : 

In accordance with the combination of two 
of its agents the company has combined the 
Topeka territory with that of Kansas City and 
the firm of agents becomes general agent tor 
the State of Kansas and the western part 0 
Missouri. This move will in no way affect Mr. 
Tirrill’s service to his clients. In his new 
capacity he will retain his office in Topeka, 
but will have an interest in a wider field. 





—Fowlkes & Hogue, Birmingham, © Ala., general 


: : . hia, 
agents for the Provident Mutual Life of Philadelphia 
wrote $1,545,000 of new business in 1924. 
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HEADS FARMERS 
NATIONAL 


Ben F. Biliter Succeeds John M. 
Stahl 








OUSTED BY OWN VOTES 


Former President, in Communication, 
Charges Criticism of Alleged Unsound 
Methods Brought Change 

From the Farmers National Life Insurance 
Company of America, Huntington, Ind. (execu- 
tive offices, Chicago, Ill.), THe Specrator has 
received a letter, published herewith, apprising 
it of changes in the official staff.. The letter 
was received just too late for publication last 
week : 

The Farmers National Life Insurance Com- 
pany held the regular annual meeting on Janu- 
ary 21, at which time the old board of directors 
was re-elected. Ben F. Biliter, who has been 
secretary of the company for ten years was 
elected president to succeed John M. Stahl, 
who has held that office for twelve years, and 
W. V. Ivins, who has been serving on the 
executive board, was elected secretary to suc- 
ceed Mr. Biliter. All other officers were re- 
elected. 

The Farmers National Life made nice prog- 
ress during 1924, gaining 20 per cent in assets 
and 134 per cent in renewal premiums col- 
lected. The company now has approximately 
$31,500,000 of business in force. . 

December of 1924 was the best all-around 
month in the history of the company. Business 
written — business revived — mortality — every 
branch of the business—was exceptionally good. 

Two or three days later the following com- 
munication was received from John M. Stahl, 
former president and general manager, in which 
he gives his explanation of the changes. Mr. 
Stahl has a five-year contract as general man- 
ager, which still has four years to run. It is 
not yet known what disposition will be made 
of this contract: 

To the Person Addressed: 

Inevitably when a person has been a president of 
for twelve years and has served it faith- 
fully at least and he is not re-elected, there is a 
proper desire to know why he was not re-elected. 

The annual meeting of stockholders of the Farmers 
National Life was held at Huntington, Ind., the 21st, 
and was controlled by a certain element of the direct- 
ors, as only three stockholders outside of the direct- 
ors were in attendance. The board of directors had 
a meeting the same day, and an adjourned meeting 
in this office the day following. 

At no time during the two days was any reason 
whatever given me why I was not to be re-elected. 
No charges of any nature whatever were brought to 
my attention, I was not allowed in the Iong caucuses 
and meetings of the directors, except once for a very 
few minutes. 

Of course, I think, IT know well enough why I 
was not re-elected. From the very beginning of my 
connection with the Farmers National Life I have 
had to fight a certain disposition to profit, as I con- 
sidered. on the part of certain individuals at the ex- 
Dense of the company. Several of these individuals 
have heen pried loose from the company, and more 
than once in the past I have been forced to accept 
temporary defeat. 

Since the meeting of our directors I have been told 
that I was not re-elected because of a long letter T 
tent to directors about thirty days ago, in which I 
Stated that the way in which our assets were being 
handled was inefficient and perilous. and might lead 
to disaster; that the methods of handling our busi- 





a company 


‘ness were antiquated and wasteful, and that our book- 


keeping was so Icose that it was dangerous; ana pro- 
tested against extravagance in certain quarters. I 


said frankly that IT would not remain with the Farm- 


ers National Life in an official capacity unless assured 
of reform in these things. I am still of the same 
mind, and am rather proud of the causes of my defeat. 

All that I ask of you is that you investigate thor- 
oughly, and far enough to get the real facts in the 
case before you form an opinion. I know very well 
indeed what your judgment will be if you can get 
at the real facts. Of course, I am at a big disadvan- 
tage, as I am denied -access to books, records and 
correspondence files. But I believe that you can get 
the facts, and I believe that you are fair enough and 
will give me a chance to defend myself if that is 
necessary—a chance I was not given by our directors. 

And I know that if you get at the real facts you 
will understand why a few directors were so bitter 
against me, and I am sure that you will respect me 
all the more. 

With hearty thanks for your many courtesies and 
kindnesses to me in the past, I am, 

Very truly yours, 
Joun M. Stan. 

January 28, 1926. 

P. S.—A decided majority of the stock was in my 
favor, but very nearly half the Farmers National Life 
stock is in a voting trust. My friends and I had our 
stock in this trust. and Mr. Biliter, as trustee, voted 
this stock, mine included, against me and my wishes, 
to elect the directors that elected him president. 





Home Life of New York Makes Advances 

Among the gains made last year by the 
Home Life Insurance Company, New York, 
as disclosed by that fine old company’s sixty- 
fifth annual statement, are an increase of over 
$2,800,000 in assets, the addition of over $2,- 
480,478 to the insurance reserve fund, an in- 
crease of over $619,c00 in the contingent re- 
serve fund or surplus, and the addition of the 
net sum of $13,157,204 to the insurance in 
force. While steady progress on the part of 
the Home Life from year to year has come to 
be expected, it is, nevertheless, gratifying to 
the company’s officials, field force and policy- 
holders to know that the past year was one 
of the best in the company’s history, and 
leaves it in a stronger position than ever be- 
fore in its long career. Ranking among the 
oldest life insurance companies in the country, 
it has been conservatively conducted and has 
made an excellent record for steady growth and 
increasing financial strength. 

During the past year the company increased 
its insurance in force to $260,530,414 and closed 
the year with admitted assets aggregating $51,- 
457,218. Against this sum were an insurance 
reserve fund of $44,806,797, a reserve for de- 
ferred dividends of $946,025, reserves for other 
liabilities, $3,319,750, and a contingent reserve 
fund or surplus of $2,384,646. The company’s 
resources are represented by the following 
assets: United States government bonds, $4,- 
954,242; other bonds and stocks, $22,171,640: 
loans on bond and mortgage, $11,027,090; real 
estate owned, $1,500,000; loans to policyhold- 
ers, $0,960,608, and cash and other assets, $1,- 
842,720. 

The Home Life has been careful in the selec- 
tion of its risks, yielding actual mortality well 
below that expected, and its expense rate has 
been well within the legal limitations of the 
New York State Insurance Laws. Its earnings 
on investments have yielded good returns so 
that the company has been able to pay an in- 
crease of Io per cent over 1924 in dividends to 
policyholders, which makes their net cost of 
protection very reasonable. 
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When the Home Life Insurance Company 
was organized in 1860 there was in force in 
the New York State companies and those com- 
panies operating in this State a total of $141,- 
500,000 of ordinary insurance. This represents 
approximately one-half the insurance now in 
force in the Home Life alone—in round num- 
bers $260,000,000! 

President Ethelbert Ide Low and his asso- 
ciate officers merit congratulation upon the 
satisfactory outcome of the operations of the 
year. 


PRUDENTIAL BANQUET 
Company Superintendents and Managers 
Hear Prominent Speakers 

The five-hundred superintendents, managers 
and officials of the Prudential Insurance Com- 
pany of America who attended the big organ- 
ization’s biennial conference in Newark last 
week, were guests of the company at a ban- 
quet given in the Hotel Waldorf-Astoria, New 
York city, last Thursday evening. Those who 
addressed the gathering were: Brigadier-Gen- 
eral Lord, director of the Federal budget at 
‘Washington; President Edward D. Duffield of 
the Prudential; Dr. Andrew F. West, dean of 
the graduate school, Princeton University, and 
Dr. S. Parkes Cadman, president of the Fed- 
eral Council of Protestant Churches in 
America. 

President Duffield spoke of the need for a 
larger interest in world affairs on the part of 
insurance men, and, after detailing the records 
made by Prudential representatives during 1924, 
told of the work done by life insurance in the 
upbuilding of the nation. An appeal to insur- 
ance men to exert their influence in the inter- 
ests of good government was voiced by Gen- 
eral Lord, and Dr. West devoted his remarks 
to a discussion of the need for education as a 
necessary adjunct to any training. Dr. Cad- 
man, following his introduction, urged that the 
people should have a united attitude against 
the elimination of war and that nations should 
join in efforts toward rightoewsness and peace. 


Firm Name Changed to Fackler & Brieby 

The recent death of David Parks Fackler 
makes necessary a change in the name of the 
widely known firm of consulting actuaries, 
Fackler, Fackler & Breiby, to Fackler & Breiby. 

David Parks Fackler was in his eighty-fourth 
year at his death, October 30, 1924, and had 
entered his sixtieth year of continuous practice 
as a consulting actuary. 

The present members of the firm, Edward B. 
Fackler and William Breiby, were associated 
with David Parks Fackler for over twenty 
vears and their contribution to the business of 
the firm resulted in a material increase, so that 
at the present time their office space and equip- 
ment at 50 Broad street, New York, are more 
than three time as large as they were ten years 
ago. 

In the latter years of his life, David Parks 
Fackler left the management of the business 
almost entirely to his younger partners, 
although he never lost his keen analytical in- 
terest in the subjects connected with life in- 
surance. 














Why So Many Policies? 
Thirteenth Paper 


There was a time when only three or four policies were 
offered by our life insurance companies. Now there are a be- 
wildering number of such contracts. Why? For two reasons, 
(1) because new and improved methods have been devised to 
provide for old needs, and (2) because many new needs _ have 
been developed. 


Life insurance 1s now conducted on a_ perfected scientific 
basis, but it is a living, active, advancing business, constantly 
extending into new fields, and constantly rendering new services 
to the public. The result is that multitudes of new policy 
forms are needed. 


And what are the relations of the competent life underwriter 
to this new situation? They are these: 


1. He must be able to determine the insurance needs of 


each client, and must be able to aid him in providing accurately 
for those needs. He must be competent to practice his calling 
as a profession. | 


2. He must be able to show the people round about him 
that he can be of service to them, that, indeed, they cannot 
get along without his expert assistance. 


The Equitable Life Assurance Society of the United States 
has positions for young men of business experience who may 
know nothing about life insurance but who are willing to learn. 
Directly, and through its general agents and agency managers. 
it offers a training to such men that will enable them, if they 
are in earnest and diligent, to prosper and build up large incomes 
as professional representatives of the Equitable in the field. 


THE EQUITABLE LIFE ASSURANGE SOCIETY OF THE UNITED STATES 


393 SEVENTH AVENUE, NEW YORK 


14 


THE SPECTATOR ae : 


| 









Cedar 
The 
of Cec 
record 
insurat 
its ass 
also ¢ 
amoun 
ports ; 
policyt 
reserve 
insurat 
This s 
C. B. 
18 secr 
men {i 


Net ras 


Gieo 


The 
George 
Te 
Staten 
that tl 
of the 
nearly 
surplus 
to $32; 
Since 
Policyh 
Harris 
lent Ci 


official 








—— 


CY 





February 5, 1925 


THE SPECTATOR 





Life 


Insurance 








—— 
United States Life Has Good Year 

President Henry Moir of the United States 
Life Insurance Company, in reporting to ths 
directors of the company, shows that the 
business last year exceeded that of the pre- 
$1,000,000; that the insur- 
than $3,000,000 


new 


ceding year by over 


force increased more 


cluding $1,546,000 of business of the Neder- 





land Life reinsured) ; that the normal premium 
(excluding Nederland 
$20,000, and that the assets now exceed 
those of a year over $800,000. The 
company’ s assets now aggregate $6,500,000, in 
Juding loans, $1,744,000: 
policyholders, etc., $920,000; bonds and stocks 
83,681 000: $31,000, 
nd outstanding premiums, $124,000. 
icy last 


$=.9(3,000, and the company’s surplus to policy- 


‘acome premium) in- 
creased 
ago by 
mortgage loans to 
and accrued interest 
The pol- 


to the amount of 


cash, 


- reserve grew year 
including capital, unearned funds and 


$91,000, 


holders, 


contingent reserve of now amounts 


$417,000. 

The States 
seventy-fifth year in March next, and has paid 
during its long and honorable 
$50,000,000 of benefits. A gratify- 
of the operations of 1924 was a 


United Life will complete its 
policyholders 
career over 
ing feature 
considerable diminution in lapses and surrend- 
ers. The company now has insurance in force 
$27,688,000, which 
Altogether the past year 
very successful the United 
Life, and the results should be very 
pleasing to its officers and all who are identitied 
with it. 


to the amount of most of 
is non-participating. 
was a one for 


States 


Cedar Rapids Life Steadily 


The Cedar Rapids Life Insurance Company 
of Cedar Rapids, Ia., last year maintained 
record of annual progress, having increased its 
insurance in force by $1,308,000, and increased 
its assets by nearly, $600,000. Its new business 
also grew by more than $500,000, having 
amounted to $3,023,922. The company now re- 
ports gross assets of $2,336,133, a surplus to 
policyholders of $233,565, a policy reserve and 
reserve for special benefits of $2,040,984, and 
insurance in force aggregating $16,544,000. 
This sound and progressive company, of which 
C. B. Robbins is president and C. B. Svoboda 


} 


Progressing 


ls secretary, has opportunities open for capable 
men in Towa, Minnesota, South Dakota and 
Nebraska. 


George Washington Life’s Favorable 


Experience 
The former officers and directors of the 
corge Washington Life of Charleston, ‘W. 


Va. were The annual 
statement of the company covering 1924 showed 
that the mortality was less than 63 per 
f the > expected, and that the 
nearly $300,000, to $2 $33,491, 


recently re-elected. 
cent 
assets increased 
capital, 
fluctuation fund amounted 


Gan es = 
to $327,000, the policy reserve being $3,117,104. 
Since 


while the 
surplus and security 


organization the company’s payments t 


Oliey ] - 
policyholders have amounted to $2,035,073. 
Harrison B. Smith is president of this excel- 


re ae 
‘nt company and is assisted hy a capable 


oticial staff. 





M. D. HATCH MADE PRESIDENT 
Heads American Old Line Insurance Com- 
pany—G. R. Whitney Becomes Agency 
Manager 
M. D. Hatch, secretary of American 
Old Line Insurance Company of Neb., 
has been elected to the post of president of 
that and R. Whitney, 
formerly with the Bankers Life of ‘Lincoln, has 
made agency manager of the c 
selection of Mr. Hatch as president will 
with 


the 
Lincoln, 


organization ; George 


been 
The 


meet 


ympany. 


general approval throughout the 


company’s ranks for the new chief executive 
has long devoted himself to the interests of the 
field to those of the policy- 
holders and has had the entire co-operation of 
the rank and file. 
The American Old 
writes both life and accident and health insur- 
States. 
had a splendid year of progress in 1924, the 
written in the twelve-month period 
showing a 62 per cent increase over the amount 


placed on the books in 1923. 


force as well 


Line Insurance Company 


ance and is now entered in seventeen 


business 





Philadelphia Life Makes Good Showing 

The Philadelphia Life Insurance Company 
in its statement as of December 31, 1924, shows 
assets of $10,548,890—an increase of over $850,- 


Extracts from the Statements 


The following figures from the statement of life insurance companies, 
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ooo—and a surplus to policyholders of $843,- 
Sos—an increase of nearly $32,000. It paid 
dividends to policyholders in 1924 amounting 
to $169,178, and has paid policyholders, or 
holds for their benefit, the sum of $19,200,560. 
Its insurance in force, December 31, last, was 


$99,042,773—an increase of $2,431,074. 


of Life Companies for 1924 


covering the year 1924, have been compiled from returns made direct 





























Total Total 
New Insurance Admitted *Surplus 
Name and Location of Company Total Paid-for in force, Increase Assets, to 
Income Insurance Jan. 1, over Jan. 1, Policy- 
1925 Jan. 1, 1924 1925 holders 
Betis Eile Pieation: Conte o3 cccdedecceieuece .densuccs $673,577,588 $1,967,897,468 $374,308,718 $245,556,619 $31,000,131 
a 387,500 
Afro-American Ins., Jacksonville, Fla............ $684,231{b 3,965,556 5,754,582 .......... 314,657 165,071 
le 47,300 
American Central Life, Indianapolis, Ind. . 3,682,229 43,933,836 15,508,516 WAGESIS.  haccneei 
American Life, Detroit, Mich............ ; ee eas 3,913,384 9,200,893 520,873 
Atlas Life Ins., Tulsa, Okla.................- 2,002,815 1,291,755 533,242 
Bankers Life, Des Moines, Ia. 57,102,859 71,648,639 363,748 
Bankers Nat'l Life, Denver, ( i] eee 1,690,225 240,615 116,118 
Berkshire Life, Pittsfield, Mass. ... 19,419,214 35,435,899 2,423,745 
Business Me ¥" s Assurance, Kansas City, Mo. 8,147,800 ce _ sqareaatone 
Central Life Assurance Society, Des Moines, Ia. 11,891,981 18,328,251 2,116 906 
Central Ste oe Life, St. Louis, Mo.. 5,475,185 ),378,031 531,124 
George Washington Life, Charleston, W. Va. 2 ‘ 1,764,204 canoe neg deeeae 
Great American Life, Hutchinson, Kan. . “Bat, 473 —157,683 667,512 172,312 
Dakota Life, Watertown, S. D. : 24,671,000 1,642,844 3,754,986 645,714 
Equity Life. Omaha, Neb............. : 167,211 4,705,300 311,050 331,873 177,477 
Franklin Life, Springfield, Ill.......... 5,743,520/a 160,393,555 10,255,615 17,654,891 1,009,472 
\e 49,200 
Great Southern Life, Houston, Tex...... ry 4,644,713 33. 143,159 132,307,179 16,788,537 15,730,520 1,376,770 
Guaranty Life Ins. Co., Davenpert, Ia. ae 1,016,262 7,639,960 30,158,877 2,829,128 2,838,782 176,916 
Imperial Life, Nashville, N.C. Siete 641,135/a 521,000 
\b 4,682,412 TORO inten 362,027 150,414 
Jefferson Standard, Greensboro, N.C............ 9,245,396 55,407,900 240,030,873 24,245,928 27,132,824 2,682,427 
Lincoln Liberty Life, Lincoln, Neb......... hone 399,153 3,447,554 11,260,216 1,049,629 790,621 201,884 
Lincoln Nat’l Life, Fort Wayne, Ind............. 10,830,919 111,963,622 
c206,500 345,176,322 49,079,407 24,602,446 1,988,848 
Louisiana State Life, Shreveport, Ind......... 399,609 3,467,421 13,887 551 2,223,610 LIGEGO  dkcccsce 
Manhattan Mutual Life, Manhattan, Kan. . 116,051 1,708,500 4,799,588 68,377 135,238 15,892 
Mass. Mutual, Springfield, Mass...... 49,492,807 189,285,765 1,151,487,971 123,086,298 204,464,412 11,887,327 
{a1,093,892,089 
Metropolitan Life, New York..............-.-+: 457,173,167/b 995,313, ele pa 1,284,230,701 1,628,174,348 91,088,071 
¢ 426,523.28 
Michigan Mutual, Detroit, Mich...... Sev eaeeaad 4,276,806 22,201,52 111,000,580 19,180,877 1,744,723 
Mutual Benefit, Newark, N.J..............-006 80,568,080 213,558,8: 50 1,784,000,311 388,872,505 18,138,092 
New England Mutual. Boston, Mass............. 33,689,067 103,955,200 781,084,967 153,956,139 10,338,769 
No. American Nat'l, Omaha, Neb..............-- 631,442 5,210,804 17 161,748 2,132,262 260,513 
Northern States Life, Hammond, Ind............ 702,243 4,896,816 19,789,806 2,693,729 2,395,581 365,331 
Northwestern Nat'l, Minneapolis, Minn.......... 6,446,875 5 fa 40,; on oe 195,366,671 22,057,505 19,002,474 1,510,261 
\e 3,290,22 
Ohio Nat’! Life, Cincinnati, O.................-- 1,999,331 133087 745 51,469,951 7,263,812 5,627,958 760,000 
Ohio State Life, Columbus, O..............-- we welatenaas 46,756,271 8,018,834 6,253,671 1,044,923 
Penn. Mutual Life, Philadelphia, Pa............. 64,705,046 195,886,810 1,359,840, 184 5,566,218 290,961,225 dak: 
Philadelphia Life Ins. Co. PPM ER asedexcke.  Gaeuiaiy,  caeaieeee 69,042,773 2,431,074 10,548,890 843,305 
Phoenix Mutual, Hartford, Conn...........-+-++ 20, 313,278 52,781,098 395,979,296 25,978,563 82,347,321 4,258,244 
Prudential Ins. Newark, MtUctescneutaxscocsdess Sandee (a 782,090,736 8,149,707,406 1,012,624,015 9... 0. ewe eee es 
\b 1,030,847,833 
Reserve Loan Life, Indianapolis, Ind............- 2,328,879 14,772,108 60,066,256 ,719 7,792,682 741,400 
State Mutual Life, Worcester, Mass. . incense 18, 730 55,871,526 430,969,318 ),259 91,491,785 6,250,010 
st. Louis Mutual Life, St. Louis, i. ee Sa 436,449 736,806 9,620,395 9,812 2,191,272 134,383 
Sun Life of America, Baltimore, [5 eS 1,765,807 {a 3,714,000 
16 Fz 017, 580 57,375,674 58 4,284,242 
Toledo Travelers, Toledo, O.........0.0-+++e00% 94,951 2,071,222 480,468 
United Fidelity Life ,Dallas, Tex...........-.+0+ 543,252 as 18,117,188 1,017,055 
United States Life Ins. Co, New YORK.< .occscce 1,036,600 5 27,688,000 
Western Life, Des Moines, ae re: 819,532 5, 20,125,024 1. 602,201 1,965,905 
Wisconsin Life, Madison, Wis. .............++++ 486,279 3,159,425 13,058,601 1,895,437 1,344,041 
Western & Southern, Cincinnati, O..........+.-- 17,045,879fa 34,086,950 391,193,848 40,044,265 47,866,964 
\b 85,146,784 391,193,848 40,044,265 47,866,964 
Includes Surplus. a Ordinary. 0b Industrial—Decrease. c¢ Group Insurance 
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i Mr. W, 8, Cheek nage 
| rarefora Fire Semen 7 
a tock Depurtuent, as 
—* hange Building 
he, Nebraska, : 


Dew Sir:< 


ij ieee ¢ with coe i acknowledge 
i ereciad at aS a, a, You 1a ful 
3Y Year Agenay, >, are plegsed at ag ae Sari 
~~. tall rei sg 17th, aad we sertOtally by ee Writer 4 

cs cute eh iady paee tn he 


Yours very tru) 


LOC: RE 
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For over a century the Hartford 
has promptly paid every just claim. 

Fair treatment makes friends. 
Friends make customers. The Hart- 
ford has friends everywhere and 
live agents nearly everywhere. 

Why not write us regarding your 
city? Perhaps the Hartford can 
be of service to you. 


HARTFORD FIRE 
INSURANCE COMPANY 


Hartford, Conn. : 


The Hartford Fire Insurance Company and 

the Hartford Accident and Indemnity Com- 

pany write practically every form of insur- 
ance except life 








wut HAMPTON ROADS 


ETRE «» MARINE 
Insurance Company 


NORFOLK, VIRGINIA 
Address Home Office For Agency Connection 


HENRY G. BARBEE JAMES A. BLAINEY GEORGE A. MoRIn, 
President Vice-Pres. and Managing Under. 
Secretary Fire Dept. 

















A Progressive SURETY and CASUALTY Company 




















THE CORRECT VIEW-POINT 


Home Office officials of this progressive 
mutual Life Insurance Company have the 
agent’s view-point. That is why our 
Agency Managers can quickly build a large 
organization of producing agents. Our lib- 
eral Agency Manager’s contract produces a 
satisfactory income from the start. 


We have an agency opening in ERIK, PA. 
If you are interested write in confidence. 
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DISRUPTION ON COAST 





Non-Board Bureau Broken Up by Los 
Angeles Agents 





RATES NOT ADHERED TO 





Los Angeles Local Agents Will Maintain 
Own Bureau—Charge That Rates 
Were Not Adhered To 


Los ANGELES, CALIF., January 30.—Failure 
to trust one another and refusal to abide by 
rates and rules of the bureau on the part of 
some of the general agencies resulted in the 
complete disruption, this week, of the Cali- 
fornia Insurance Bureau, the non-board rating 
organization, as a State organization. 

The internal differences of the bureau have 
heen known for a long time. They came to a 
climax when three of the leading general agen- 
cies composing the bureau, H. M. Dinsmore 
& Co. and the Jas. H. Cobb Co. of San Fran- 
cisco and R H. Jenkins of Los Angeles ten- 
dered their resignations unless the other gen- 
eral agencies would agree to abide by the 
rules. Two meetings were held to settle the 
troubles, but without result. Clarence DeVeuve, 
president of the bureau, was not present at 
either meeting. A committee of Los Angeles 
local agents—Ben Campbell, W. E. Labry and 
C. G. Rhodes went to San Francisco to get 
matters straightened out, met with a beautiful 
“passing of the buck,” came back to Los 
Angeles and reported the only thing to do was 
to let the bureau go “bust” so far as State 
organization was concerned. 

At the bureau meeting following this visit 
the three agencies that had resigned refused 
to modify their action or to withdraw their 
resignations and the organization ceased to 
function as a State body. 

The local non-board agents, who had organ- 
ized the bureau originally refused to let the 
organization die and have resumed charge of 
it under the conditions first existing—that of a 
strictly Los Angeles local agency rating bureaw 
and clearing house for non-board agents. They 
will continue to get their rates from the 
bureau, send their daily reports through it and 
where outside competition is cutting rates to 
get business will be granted relief so that they 
can compete for the business. 

The local agents are to hold a meeting to- 
morrow to outline their detailed plan of opera- 
tions. The Los Angeles general agents will 
continue to pay the bureau expenses, although 
the local agents will operate it. 

The “straw that broke the camel’s back” and 
brought the smash was the loss by one of the 
three general agencies that resigned, of a line 
of preferred class of business, that carried 
$130,000 yearly premium, to a general agency 
that refused to stick to bureau rates. 

The withdrawal of the National Union of 
Pittsburgh from the Pacific hoard has com- 
Dlicated matters still further and it is expected 
here they will enter into competition for the 
non-board business. No intimation has been 
given whether the company’s Los Angeles 
agents will join the local association. 





No Receiver for Commonwealth Fire Yet 
Topeka, Kan., February 2.—No receiver has 
been named by the Shawnee county district 
court for the Commonwealth Fire and Marine 
Insurance Company of Kansas City, Kan. 
Judge J. A. McClure heard the application of 
the attorneys for the company last Friday for 
more time in which to work out a reorganiza- 
tion plan which it is hoped will be satisfactory 
to all the stockholders and may result in the 
dismissal of the injurction proceedings. 

This is the company promoted by Frank L. 
Travis, former Superintendent of Insurance in 
Kansas. It has an authorized capital of one 
million dollars. The suit for a receivership 
was brought by Dr. C. F. Menninger of 
Topeka, a stockholder. He charged that only 
four hundred thousand dollars of the company’s 
stock had been sold. The company received 
eight hundred thousand dollars for this stock 
under the two-for-one plan of stock sales to 
create a surplus. 

The petition sets out that under the law cor- 
porations are required to begin business with- 
in a year after incorporation and this the com- 
pany has failed to do. It is also charged that 
a commission of 25 per cent has been paid for 
some stock sales, when the legal limit is 20 per 
cent, and also that the company has paid some 
and expense accounts in 
with the sales of stock and the 
efforts at organization of the company. 

A restraining order to maintain the present 
status of the company was issued. The court 
jurisdiction of the company’s 
affairs and will determine Friday whether or 
not a receiver is to be named. 


unusual exorbitant 


connection 


has retained 


Pennsylvania Fire’s Centenary 
In a handsomely illustrated folder, President 
(. F. Shallcross fittingly refers to the comple- 
tion of 100 years of honorable business and 


service rendered by the Pennsylvania Fire of 
Philadelphia. 
below: 


His brief message is reproduced 





ELIHU IRVIN’S RESIGNATION 
Much Gossip as to Probable Successor— 
Shake-up Predicted 


PHILADELPHIA, Pa., February 2.—Now that 
Elihu Irvin has decided to retire as president 
of the Fire Association of Philadelphia, the in- 
surance men of Lower Walnut street are busy 
gossiping as to who will be his successor. One 
hears a half dozen names mentioned, it is 
extremely doubtful if ary of those whispered 
will be the next head of the Association—one 
of the oldest and best known fire insurance con- 
cerns in the world. 

The board of directors holds its next meet- 
ing February 13, when it is likely that the new 
president will be chosen. Rumors are that no 
one now connected with the company will be 
the successor to Mr. Irvin. That is the re- 
port of the best of authority on “Insurance 
Row.” 

“Yet, where there is so much smoke there is 
bound to be some fire, is the old adage,” com- 
mented a leading fire insurance broker recently. 
At all events it is generally admitted that the 
Fire Association is due for a shake-up very 
soon, as its executive officers are men at the 
age of seventy or beyond, Mr. Irvin being 
eighty-six. President Irvin’s resignation takes 
effect April 1. 





Joins Travelers Fire 


The Travelers Fire Insurance Company, 
Hartford, Conn., gained a new recruit on Mon- 
day in Harry H. Quinby of Chicago, who for 
the past four years has been manager of the 
automobile business of the Continental Fire 
Insurance Company for the Western depart- 
ment. 

Mr. Quinby is well known in Chicago un- 
derwriting circles. He is a director of the 
Insurance Club of Chicago and was the first 
president of the Automobile Underwriters Club. 
Ile served on the rates and forms committee 
of the Western Automobile Underwriters Con- 
ference last year. 

He was born in 1888 in Kansas, went to Chi- 
cago eighteen years ago, where through various 
connections with local agencies and companies 
he gained much valuable experience. He saw 
nineteen months’ service in the war, going over- 
sea with the Eightv-sixth Division. 

With the Travelers Fire he will act in a 
supervisory capacity over the automobile busi- 
ness in Western territory. 


Maryland Agents to Meet February 26 


Battrmore, Mp., February 2—A meeting of 
the Maryland Association of Insurance Agents 
has been called for February 26 at Baltimore, 
at which time many vital issues that have been 
deferred from previous meetings will he taken 
up for final action. A vote on the Milwaukee 
declaration is down on the program. ‘Ihe asso- 
ciation has held its spring and fall meetings 
in the counties, but rarely has had State-wide 
attendance, and on that account every question 
upon which there seemed danger of dispute was 
left over for the mid-winter Baltimore city 
meeting. 
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Equitable Life Insurance Company 


of the District of Columbia 
ORDINARY AND INDUSTRIAL 


Established in the District uf Columbia, West Virginia, Ohio and 
Delaware 

HENRY P. BLAIR 

‘ JOSEPH SANDERS 

WILLIAM A. BENNETT 

A ALLEN C. CLARK 

. GILBERT A. CLARK 


WASHINGTON, D. C. 


President : 

Vice President : ‘ : : - - 
2nd Vice President (Agency Supervisor) . 
Secretary : : ; : ‘ 
Actuary 2 ° 5 


Main Office, 816 14th Street, N. W., 











Salary and Commission 


offered to experienced Pennsylvania man to organ- 
ize an important open territory, comprising several 
counties in Pennsylvania. Address 


W. E. NAPIER, Secretary 


Scranton Life Insurance Company 


Scranton, Penna. 














SHIELD POLICIES 


Ordinary Life Insurance 
Industrial Life Insurance 
Health & Accident Insurance 


MORE THAN $30,000,000.00 
Paid in Claims during the last 20 Years. 














C. A. CRAIG, President W. S. BEARDEN, Sec’y-Treas. 
The National Life & Accident Insurance Co. 
Home Office: National Building NASHVILLE, TENN. 
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General Accident & Liability 
Insurance Company, Ltd. 


BEAD OFFICE, Chicago EASTERN DEPT., New York 
























































1925 


Ghe Oldest Life Insurance Company 
in the West. Desirable territory open 
for live agents. Has an enviable record 


for liberal dealing. 


ST. LOUIS MUTUAL LIFE INSURANCE CO. 
ST. LOUIS, MO. 











OMBINATION 
ONTRACTS 





iy N | Admitted Assets, Jan. 1, 1925 
$5,025,565.70 
THER pi “301 
oR g LIFE 
iF E | HEALTH 
Le ACCIDENT 
NE POLicy 
NE  REMIUM 
; —PAYS— 
INSURANCECO. DOUBLE DEATH 


Northern Life Building 
SEATTLE, U.S.A. 





D. B. MORGAN 
President 








HOME OFFICE, SEATTLE, U.S.A. 
Reliable Representatives Wanted 





BY ACCIDENT 
Loss of Hends, Feet, 


yes 
Permanent Disability 
Benefits 
Monthly Tndemrities 
‘Sickness or Acciden 











PHILADELPHIA LIFE 
INSURANCE COMPANY 


Home Office Building 
111 NORTH BROAD STREET 
PHILADELPHIA, PA. 


President 
CLIFTON MALONEY 


‘ Only high-type men and women can ob- 
tain contract to represent this company. 


For salesmen and saleswomen of such type 
we have an interesting contract to offer, 
backed by real co-operation. 


JACKSON MALONEY 
Vice-President 


A. MOSELEY HOPKINS 
Manager of Agencies 
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POLICYHOLDERS PAY 


Special Insurance Taxes Increased 145 
Per Cent from 1915 to 1923 


DEPARTMENT EXPENSE INCREASES 
ONLY 53.9 


Chamber of Commerce Compilations Show 
States Have Materially Increased 
Burden of Insurance Companies 

Wasutncton, D. C.,, February 2.—Special 
taxes levied by the States upon the insurance 
industry increased 145 per cent from I9I5 to 
1923, while the expenses of the State insurance 
departments increased only 53.9 per cent in 
the same period, it is shown by a special re- 
port just compiled by the insurance department 
of the United States Chamber of Commerce, 
in which attention is again called to the recom- 
mendations of the insurance advisory commit- 
tee that such taxation should be limited to such 
4 total as will adequately support the State's 
insurance departmental supervision. 

Statistics gathered by the insurance depart- 
licenses, etc., collected from 
the insurance industry in 1923 by the various 
States, amounted to well over $60,000,000. In- 
complete figures, in which collections by the 
States of Louisiana and Mississippi are not in- 
cluded and the figures for a number of other 
States represent only a part of the collections, 
show $50,248,527 to have been collected during 
the year, as compared with $52,522,475 in 1922. 
The expenses of insurance departments in 1923, 
again excluding those of Louisiana and Missis- 
sippi, were $2,305,465, as compared with $2,315,- 
It appears, therefore, that in 1923, 
only 83.8 , out of every $100 collected was spent 
for service to policyholders, the remaining 








ment show taxes, 





20 
388 in 1922. 


$96.11 heing used by the States for other pur- 
poses, 1922, $4.41 out of every $100 was 
used service to policyholders and $95.59 


ior other purposes. The proportion devoted to 


service to policyholders ranges from $1.18 out 
$100 collected in Florida and Wyoming 


in Oregon. 


of each 
to $9.20 

“During the emergency 
the Federal Government levied 
surance premiums,” the department’s 
states: ‘When the emergency had passed, this 
special tax was abolished by the Revenue Act 
of 1921. However, the trend in special State 
taxation has been in the opposite direction. Not 
only have no efforts heen made to remove un- 
scientific and unjust forms of special insurance 
licenses, taxes and but on the contrary 
additional unfair burdens have been placed upon 


created by the war, 
tax upon in- 
report 


fees 


insurance policyholders to meet a rising tide of 


State expenditures. Economy in State govern- 


ment and a will to reduce expenses would bene- 


fit policyholders materially, since they logically 
precede a downward revision of taxes. 
‘ . o 
‘The upward trend of State taxation is 


clearly seen by a comparison of 1923 statistics 
with those for the years 1915 to 1922. The 
total licenses, taxes and fees collected in 
1923 is greater by $6,726,052 than the sum col- 
lected the same States during 1922. This 


Merease was practically universal among the 
forty out of forty-seven jurisdic- 


States, since 


tions reporting received more in 1923 than in 
On the 
expenditures for insurance department service 
during the same period decreased in twenty- 
three States and the District of Columbia.” 


the previous year. contrary, the 


Fi. L. Stoddard Heads. Miahind Underwrit- 
ers of San Francisco 

Harry L. Stoddard, of the 

surance Company, 


Automobile In- 
was elected president of the 
Marine Underwriters of San 
Francisco at its annual meeting last Saturday. 
Other officers 


Association of 


elected simultaneously were: 
Charles W. Jones, of the Home Fire and 
Marine, vice-president, and F. A. Jansen, of 


the North and 
treasurer. 

the 
practically every marine insurance man in San 


British Mercantile, secretary- 
The fortieth annual banquet was 
held in evening with, it was estimated, 
Francisco present. 


Extracts from Statements of Fire and 
Marine Insurance Companies 











Name and Location Surplus to 
of Company Dec. 31 Assets Policy- 
holders 
Alliance Cooperative, To- {1924 208,067 139,094 
peka, Kans... .. \ieas 205,005 138,025 
Anthracite Mut. ’ Fire, {1924 28,417 aa 5799 
Shamokin, Pa........ 11923 28,756 3,170 
Atlantic Mutual, New {1924 12,777,022 ¥*7, 301 "150 
York. sare vpn Cee 17,601,659 *7'384'044 
Atlas Mutual Fire & {1924 1.731 30,522 
Auto, Fort Wayne, Ind. |1923 20,603 11,261 
Automobile, Hartford. {1924 21,857,152 4,538,415 
1923 16,505,486 4,526,747 
Bankers & pee, New }1924 4,697,596 2'002/069 
Wie co 0s ne bs 1923 4'266,649 1,815,470 
Canners Exch. Chicago... {1924 1,575,646 1,494,125 
\1923 1,694,049 1,192,428 
Commercial Mutual Fire, {1924 36,523 13,092 
Grand Forks,N. D... \1923 36,422 8,914 
Continental, N. Y..... {1924 57,462,940 30,744,602 
11923 51,988,628 26,270,390 
Druggists Mut. Algona,Ia {1924 144,085 78, 009 
11923 132,974 
Druggists Mut., Milw... {1924 25,945 
1923 25,479 
Empire aoe gg Fire, 1924 180,409 
Middleburgh, N. ¥ 11923 163,664 
Fidelity-Phenix Fire, 1924 43,335,825 
New York... ....... \1923 38,784,757 
Illinois Fire, Peoria, Ill.. 1924 589, 14a ) 
1923 h 
Indiana Retail Mer- {1924 
chants Ass’n, Mut.,Ind \1923 
Liberty Fire, Louisville, {1924 
4 er : 3 : 1923 
Merchants Fire, Indian- {1924 
apolis... 1923 
Mere hants National Mut. 1924 
Fire, Fargo, N. D..... \|1923 
Michigan Mut. Auto., {1924 
Traverse City, Mich. . \1923 
Mutual Fire, Saco, Me.. {1924 
\ 1923 
National F. & M., Eliza- {1924 
Dt a, Se) ere \1923 
National] Retailers Mut., {1924 
OCUCARE. 6 aise Cece eos (1923 
National Union, Wash- {1924 350, 136 
ington, D. snes VIOeS _ 32: 2,003 
New Hampshire Fire, {1924 922.5 
Manchester. \1923 
No. Carolina State Fire, f1924 : 
Rocky Mount. ; (1923 90,381 
Old Dominion Fire, Roa- {1924 270,655 
noke, Va. . 1923 181,621 
Pacific Fire, New York.. 1924 4,472,237 
\1923 3,852,222 
Penn Mutual Fire, West {1924 249 036 
Chester: Pac... 30 sce ke 1923 212,681 
Retail Merchants Mut. {1924 47, 949 
Fire, Minneapolis..... \1923 L 
Roc kingh« um Fire, Leaks- {1924 
7 Se, oe ee \1923 
Sun Mutual, Cincinnati, {1924 
Ce ene dre sore 1923 
Texas State Mut Fire, {1924 
Dallas. ays \1923 
‘Traders & Mechanics, {1924 
Lowell, Mass......... \1923 
Transportation Mutual, {1924 
Phils adelphia, Pa. 1923 
Underwriters Fire, Rocky 1924 
Mount, N. \1923 
Union Mutual, * Mont- {1924 
DONGS, Vee sc sc de ness (1923 
United Automobile, 1924 
Grand Rapids.. \1923 : 
West Bend Limited Mut. {1924 202,055 
West Bend, Wis....... (1923 178,793 





*Includes certificates of profits outstanding. 
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INLAND LLOYDS REPORT 

Many Irregularities in Management Cited 
by Examiners 
Inu., February 2—How Sherman 
Incorporated, attorneys-in-fact for 
Inland Lloyds of New York, conducted the 
affairs of that concern has just come to 
light through the release of a report of the 
examiners of the New York and the Texas 
insurance departments. Sherman & Ellis were 
attorneys-in-fact for the Associated 
Employers Reciprocal which is now in the 
hands of Federal receivers. Sherman & Ellis 
also possessed a management contract with the 
Indiana Mutual Casualty Company, 
charge of that concern last May 
placed in the hands of a 
Superior court of Indianapolis. Based on the 
examination report of Morris Finklestone and 
A. J. Helmick, Inland Lloyds license in Texas 
was canceled and it is now being liquidated un- 
der the supervision of the New York Insur- 
ance Department. In concluding their report 
the examiners state of the concern: “That the 
association is in such condition and its business 
is being conducted in manner that its 
continuance in business will be hazardous to its 
policyholders, its creditors and to the public. 
That it has wilfully violated the provisions of 
its articles of association the 
State.” 

The report brings out the fact that interest 
on certain bonds was paid to underwriters and 
that no records of the transactions were kept 
and that at the time of the examination when 
the department officials requested the names of 
the 
ing 


CHICAGO, 
& Ellis, 


also 


being in 
when it was 


receiver by the 


such a 


and the law of 


underwriters to whom this money was be- 
given such information was refused by the 
Sherman & Ellis management. According to 
failed 
to turn over to the management cash or securi- 
ties of an amount “ 


the examiners certain of the underwriters 


not less than the amount of 
and that In- 
land Lloyds was not composed of the minimum 
number of qualified underwriters required un- 
der the provisions of the New York insurance 
laws. One of the items listed was an unauthor- 
ized return to underwriters of $20,000. Further 
criticism of the Sherman & FJlis management 
for their “misleading and deceptive statements 
in policies of insurance” made by the 
examiners who pointed out that the statement 
on the Inland Lloyds’ policies: “Surplus to 
policyholders—deposited in the State of New 
York—$400,000” was contrary to fact and that 
such an amount was not on deposit. 

The report of the examiners also states: 
“We find that there is an unlicensed syndicate 
composed of the same individuals who are 
members of Inland Lloyds of New York, who 
have been transacting for years and continu- 
ing to transact the business of casualty, fire 
and other lines of insurance outside of the State 
of New York and principally in the State of 
Illinois under the name of ‘Inland Lloyds.’ 
Such transactions the examiners characterize 
as ‘deceptive’ and as placing the assets of the 


” 


their underwriting subscriptions” 


Was 


Lloyds in jeopardy. 
—The Homestead 
Baltimore, Md., 


$125,000. 


Fire Insurance Company of 
increased its capitalization to 
The stock coffer was oversubscribed. 


has 
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FIRE AND LIFE 


7 fxASSURANCE CORPORATION, Ltd. 


ae RICHA2DSON, United States Manager’ 


GENERAL BUILDING, 4ty & WALNUT STS. 
PHILADELPHIA 


THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES 
Largest Fraternal ssa eae vee cialis anit Exclusively of Women 


A *“*Millionaire’’ Fraternal Benefit Society 
The Rates Are Adequate 
The Membership is over 255,000 
The Reserve Fund is over $19,000, 000 
Its Business Standing is of the Best 
Gives Safe Protection to Women ane the Children of Its Members 
Cares for its Needy Sick 
W. B. A. Health Centers in Every City 
Summer Camps and Clubs for Girls 
Has Junior Rose Courts and Cradle Roll for Infants 
Its Reviews are Social and Welfare Centers 
Write for information to 
MISS FRANCES D. PARTRIDGE 
Supre ne Record Keeper, Port Huron, Mic 













—- BINA M. WEST 
Supreme Commander, Port Huron, Mich. 














INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 
January 1, 1924 


Reserve for Unearned Premiums .............. $1,251,042.79 

(CORRE EOS STN CES et ee eee ere 307,400.33 

LOTS a ee eee $500,000.00 

PHBE ROBTRIIG 5 55s escesein os saws ces 1,103,162.36 

Surplus to Policyholders................... 1,603,162.36 
eR $3,161,605.48 


Wm. H. Palmer, President 
B. C. Lewis, Jr., Secretary 
J.C. Watson, Treasurer 


Wm. H. Palmer, Jr., Vice President 
ha Palmer Hill, Asst. Secretary 
M. Leake, General Agent 











LOYAL TO FRIENDS AND TO LOYAL AGENTS LOYAL 
Organized 1855 


FIREMEN'S INSURANCE COMPANY 


OF NEWARK, NEW JERSEY 
JANUARY 1, 1924 
Capital, $2,250,000.00. Net Surplus, $4,251,619.22 
Surplus to Policyholders, $6,501,619.22 
Assets, $14,683,598.32 Liabilities, $8,181,979.10 
NEAL BASSETT, President 


JOHN KAY, Vice President WAITE BLIVEN, Vice Pres. 
A. H. HASSINGER, Secretary WELLS T. BASSETT, Sect. 
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Goods in Shipment— 


What an opportunity to sell Transportation Insur- 
ance! With prosperity predicted for 1925 and the 
consequent increase in shipping via all routes, a 
receptive market awaits solicitation of this line. 
Every owner of goods in transit is a prospect. 

And the advantages to be gained from pushing 
the Annual Transit Floater are not alone in its own 
commissions, although the added income certainly 
justifies the effort. As a wedge into new accounts, 
this line is peculiarly valuable. 


For full information on the Annual Transit 
Floater, ask the Fidelity-Phenix Special Agent or 
write direct to the Inland Marine Department of 
the company. 


FIDELITY-PHENIX 
FIRE INSURANCE COMPANY 


Eighty Maiden Lane, New York, N. Y. 


ERNEST STURM 





Chairman of the Board Cash 
Capital: 
PAUL L. HAID $5,000,000.00 
President 
“AMERICA FORE™ 
Chicago Montreal 





San Francisco 





























A HANDY GUIDE FOR AUTOMOBILE INSURANCE 
UNDERWRITERS, AGENTS AND ADJUSTERS 


AUTOMOBILE 
INSURANCE 


Rv AMBROSE RYDER 


An Expert Automobile Insurance Underwriter 


A New, Complete, Standard 1 reatise 


Ideal for Beginners 
A Handy Reference Work for Officials, 
Agents and Brokers 


This excellent reference and text book is written, in non- 
technical language, by the former manager of the Automobile 
Department of the National Bureau of Casualty and Surety 
Underwriters, who is now manager of the Automobile Depart- 
ment of the United States Branch of the General Accident, 
Fire and Life Assurance Corporation. He is eminently quali- 
fied, by ability and experience, to produce so helpful and prac- 
tical a book, having participated in the formulation of rules, 
the making of rates and the establishment of practices in 
automobile insurance, now in vogue throughout the United 
States. 

PRICE PER COPY, $3.75 


Discount in Quantities 


THE SPECTATOR COMPANY 


CHICAGO Publishers NEW YORK 
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NEW YORK SURVEYS 

New York City Premiums.—Among the 
companies which received the largest amounts 
of fire insurance premiums in Manhattan and 
Bronx boroughs, New York, in the last half 
of 1924, were the following: Automobile, 
Hartford, $370,473; Milwaukee, 
$120,331; City of New York, $148,627; Fire 
Association, Philadelphia, $134,866; Great 
American, New York, $576,075; Hanover, New 
York, $124,709; Home of New York, $623,665 ; 
Insurance Company of North America, Phila- 
delphia, $312,308; London and Lancashire, Lon- 
don, $236,657; London Assurance Corporation, 
London, $134,349; National of Hartford, $228,- 
385; Niagara Fire, New York, $191,181; North 
River, New York, $367,829: Phoenix of Hart- 
ford, $142,977; Springfield Tire and Marine, 
Springfield, $125,574; St. Paul Fire and Ma- 
rine, St. Paul, $101,822; United States Fire, 
New York, $380,569. 

A Controlled Garage Fire.—A fire, which 
occurred in Brooklyn on December 31, 1924, in 
a one-story building, with a area of 19,500 
square feet, without division walls, and used as 
a garage, with a capacity of one hundred and 
ten (110) 
illustration of the fact that with plenty of 
water to back the equipment up a fire can be 
controlled by sprinklers in such a risk. The 
heat was so intense that at a distance of 160 
feet from the actual fire heads were fused. The 
actual damage to machines was confined to 
four, 


Concordia, 


automobiles, gives an interesting 


The Audit System for General Cover Con- 
tracts—This important subject, which will 
come before the council of rating managers at 
their meeting in February, has been reported 
on by a joint committee. If carried out, and 
properly carried out, it means that a very com- 
plete audit of the insured’s books to determine 
the proper amount of insurance must be estab- 
lished. The result will be to make quite an ex- 
pense in the operation of these contracts. In- 
formation at hand seems to show that this ex- 
pense will be justified, because the audit will 
develop shortage in insurance values reported 
and, of course, amounts in premiums collected, 
but a great deal of expense would be saved 
in this world if everybody was honest and 
did things just as they should be done. 

Fire in Sprinklered Risks.—Bulletins 2148 
and 49 of the New York Fire Insurance Ix- 
change list twenty-four fires under the follow- 
ing headings: Small, 9; moderate, 11; con- 
siderable, 4. 


CHICAGO AND THE WEST 
Addresses’ Aetna Agents.—An arraign- 
ment of reciprocal insurance carriers was made 
by A. L. Kirkpatrick of the Casualty Infor- 
mation Clearing House in an address before 
an Etna agents’ convention at the Congress 
hotel Friday night. Mr. Kirkpatrick cited the 


failure of the Associated [Employers Recipro- 
cal, for which Sherman & Ellis, Inc., was at- 
torney-in-fact, as an instance which illustrated 
how inoperative were the various promises and 
pledges made by the reciprocal representative, 
such as a “guarantee” against assessment. He 
declared also that under orders of the Federal 
Court subscribers were being compelled to re- 
turn policyholder’s dividends, which they had 
received since 1920. 

Mill Hazards.—R. L. Thiele, chief in- 
spector of the National Inspection Company, 
speaking before the lire Insurance I’xaminers 
of Chicago, cited the hazards to be met with 
in mill property, notably fire or explosion from 
dust. 
items in operating or caring for a flour mill 


He said that one of the most important 


is that of giving special attention to inspection 
and supervision of bearings and dust.’ The 
use of sprinklers was said to be valuable, al- 
though somewhat hindered by the intricate mill 
construction. Careful and continuous sweep- 
ing in mills to prevent accumulation of dust 
was declared to be an absolute essential. 

Hartford Field Men to Meet.—lield men 
and Western department officials of the Hart- 
ford Fire, the Hartford Livestock and the 
Hartford Accident and Indemnity will convene 
in Chicago the week of February 16. 

Give Annual Entertainment. — Critchell, 
Miller, Whitney & Barbour, Thursday night of 
last week, gave their annual jollification at the 
City Club of Chicago. The feature of the en- 
tertainment was a prize fight between Irving 
Read and Ben Horwich. 

New Brokerage Partnership.—Irving Read, 
a broker in the offices of Critchell, Miller, 
Whitney & Barbour, is to be associated with 
Oscar Ingold in a new office at 709 Insurance 
Exchange. The new arrangement is effective 
Mr. ‘Read is secretary of the Chi- 
cago Brokers Association. 

Or f° ay 


BOSTON AND VICINITY 

Federation Election.—At the annual meet- 
ing of the Insurance Federation of Massa- 
chusetts, which was held at the City Club last 
Wednesday, Charles S. Ashley, Jr.. of New 
3edford, was elected president and John W. 
Downs was re-elected secretary and treasurer. 
Mr. Ashley is a member of the New Bedford 
insurance firm of Charles H. Ashley & Sons. 
He is prominent in club and fraternal organ- 
izations. B. Loring Young, former speaker of 
the Massachusetts House of Representatives, 
termed the Insurance Federation a “model 
organization” and stated that it had done much 
to protect the public and raise the standards 
of the insurance profession in this State. He 
spoke strongly against any form of State in- 
surance, basing his talk on his experience at 
the State House. Edward C. Stone, counsel 
for the Federation, reviewed the legislation 


February 1. 


21 oi 


relative to compulsory autemobile liability and 
reciprocal bills which were certain to come up 
There 
were over 450 insurance men from all over 
the State in attendance. 


for hearing during the conmmng weeks. 


Before Reciprocity Club.—-Chief 
Sennot of the Boston fire depart- 


Speaks 
Daniel IF. 
ment, speaking before the Reciprocity Club oi 
America in Boston recently, strongly indorsed 
sprinkler systems and advocated the installa- 
tion of 
similar contrivances. 

Support for Garage Licenses.—A group of 
firemen appeared last week in support of Mayor 
Curley’s bill to compel persons using old barns 


“fool-proof” fire alarm boxes and 


as garages to obtain licenses from the city of 
Boston authorities. 


PALAIS LIS 


Many of the Leading 
Agencies in the United 





States now Represent 


The 


WORLD 


Fire and Marine Ins. Co. 
HARTFORD, CONN. 








Capital, $1,000,000 Surplus, $1,000,000 











Why Not You? 








“‘ Then give to THE WORLD 
the best that you have and the 
best will come back to you.’ 
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fines this class. 


Basis RATES 


ber. 
really grew to be ten. 


one-story building. 


ot two stories the hbase rate 


In a class one town it would be .5645. 


und in a class one town 


stories high, 


Abolishment of Insurance Department 
Urged in Arkansas 


LittLteE Rock, Arxk., February 2.—Governor 


Terral established a precedent in the Arkansas 
General Assembly when he appeared in person 


before the House and read a special message 


urging the passage of the Dudley bill, which 


seeks to abolish the office of the State Insur 


ance Commissioner and establish in its stead 
the Department of Insurance 
One of his spokesmen on the floor was Repre- 


sentative John W. Nance of Benton county, a 


and Revenues. 


prosecuting attorney on the Fourth 
Judicial Circuit. Mr. 
a bill to abolish the State actuarial bureau. He 
has made the following statement with refer- 
ence to his attitude on these measures : 


former 


Nance is the author of 


“Econ- 
omy appears to be the slogan of the forty-fifth 
general assembly.’ Governor Terral, in his mes- 
sage, recommended several measures designed 
to bring about a more economical administra- 
tion of our State government, most prominent 
among which is a plan to abolish the Depart- 
ment of Insurance and create the Department 


of Insurance and Revenue. He said: 


The Making of the Fire Insurance Rate 


(Continued from page 4) 


In general, however, the non-fireproof or ordinary building de- 


“D” Buildings—These are frame or wooden as they may be 
termed, and the building will come within this class when the 
combustible exterior walls exceed in length a certain percentage 
of the total outside perimeter measurement of the building. 
Certain variations are provided with under this class, but not 
to the extent that they are provided in the other class. 


The original basis rates which were used when the schedule 
was applied, that is, in the middle west only, were six in num- 
These, however, had come in time to be subdivided and 
Thus, between one and two there was 
introduced a one and a half, and so in other cases to meet 
situations which experience showed justified something better 
than a two classification, but not a one classification. 
ent classification system is based on the National Board of Fire 
Underwriters’ standards, which make ten classes. 

The table furnished is called a master table and begins with 
a class ten town which has a basis rate of one dollar for a 
This class of town is unprotected. 
base rates decrease as the conditions improve until the same 
building in a class one town would have a hase rate of .542%. 
The base rates are not the same for all buildings. 
amples quoted are for a one-story building. 
would be in a class ten town 1.02 
and in a class one town it would be .5536. 
three stories in a class ten town the rate basis would be 1.04. 
If the building he four 
stories high, the basis in the class ten town would be 
5753. Lases are provided in classes 
one to six from buildings which are five, six and seven stories 
high and for classes one to four for buildings which are eight 


FF 


are nine stories high. The general assumption is that build. 


ings, higher than those given would not be found in certain 


classes of towns 
therefor, at least 


stories. 


and so the table does not make Provision 
at the point noted. A charge is furnished 
if, in any of these cases, the building has more stories than 
indicated by the table itself; for instance, if in a class ten town 
there was a five-story building, a charge of three cents would 
be added to the basis table for a four-story building and the 
same sum for each additional story. The proper charge 
would be added in all the other classes for the additional 


If there is no basement, then a deduction is made from this 


The pres- sections. 


one town. 


The 
The ex- 
If a building be 


If the building is on an iron frame. 


1.00 


in all rating work. 


and in classes one and two for buildings which 


y abolish the State Insur- 


“T davor a bill 1 
ance Department outright and assign the duties 
of that office to the State auditor. With very 
little increase in the present expenses of opera- 
tion, the State auditor can conveniently and 
efficiently administer the affairs of the Insur- 
ance Department and save the taxpayers many 
thousands of dollars now being expended to 
maintain the Insurance Department, also, the 
office of the State Fire Marshal should be abol- 
Only the insurance companies derive 
that office. It 


purpose to the people generally.” 


ished. 


benefit from serves no useful 


Wants Compulsory Artitration for Mutuals 
in Michigan 

LANSING, Micu., January 30—Another move 
toward placing mutuals and stock companies on 
the same basis in their relations with the Mich- 
was registered 
Leonhard T. 


Sen- 


igan insurance-buying public 
last week when, at the behest of 
Hands, State Insurance 
ator H. S. Karcher of Rose City introduced a 


measure in the Michigan Legislature to require 


Commissioner, 


9 
cu 


the protection and the hegiht of the building. 
frequently set forth in the illustrations given. 


material; brick, tile, gvpsum blocks, ete. 
plaster on both sides of metal lathe. 
tition must not be less than two inches thick and supported 


base rate, being two cents for a building in a class ten town 
and a less charge for buildings in the other sections. 

If there is a sub-basement, then the same charge is added 
that would be deducted if there was no basement: in other 
words, a charge of two cents in a class ten town and the 
corresponding charges for that condition in any of the other 
If there are some stories of partition construction, 
then a certain deduction is made for that feature. 


This is 


one cent in a class ten town, running down to .0054 in a class 
The basic table is selected according to class of 


This has been 
‘. word should 


be added as to what is meant by partition construction. This 
means that the building is divided by partitions of substantial 


It may be cement, 


In such a case, the par- 


The value of these partitions, of course, 
is that they will retard the spreading of a fire. 

All charges and credits are a percentage of the basis table; 
hence, the importance of properly choosing the basis table 
for the given town in order that absolute equity may be shown 
both to insured and insurer is obvious and must be recognized 


(To be continued ) 


mutuals to submit adjustment controversies to 
arbitration commissions. 

Senator Karcher’s bill would amend that sec- 
tion of the general Michigan insurance code re- 
lating to mutuals by adding two new sections, 
the first to provide that, on written demand of 
one party in a dispute over an insurance ad- 
justment, one appraiser shall be appointed by 
each disputant, the appraisers shall pick an 
umpire, and the matter shall then be settled by 
arbitration, and second, that no mutual shall at- 
tempt by any means to forestall court actions 
against it by members through articles, by-laws, 
or policy provisions, 


Date for 1926 Indiana Insurance Day 
Rt. ie. 


ance Federation of Indiana, who is in charge 





Barr, first vice-president of the Insur- 


of the 1026 Indiana Insurance Day celebration 
by virtue of that office, has announced that it 
will he held at the Claypool Hotel, Indianapolis, 
Ind., January 26, 1926. This is an indication 
of the extreme foresight of the members of the 
make next 


vear’s celebration the greatest of its kind. 


Indiana Federation and should 
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Chis is —- 

— To Our Agency Force: 

ass Ot 

ed HERE'S ANOTHER LITTLE talk ON COMPENSATION INSURANCE. 

S d 

es There is always - THANK GOODNESS - the opportunity to write some more 

aati Compensation and to INCREASE our premium volume and thereby THE GOOD 

sian OLD INCOME. 

le par- Here's a thought that we HOPE will mean A WHOLE LOT to you - 

ported It's the matter of increasing the amount to be paid under the Em- 

course, ployers Liability Feature - death payments only. Here, BRIEFLY, is 
the dope: 

table; 


If a rate withaFIRST limit as regards Employers Liability in excess 
of $5,000 is desired, the rate is to be increased as provided in the 
pie table of limits shown in your manual. This table shows the LOWER 

in ati limits from $5,000 to $50,000 and the INCREASE in rate necessary to 
provide for the INCREASE ABOVE the usual $5,000. 


EXAMPLE - If we wish to increase the lower limit to $10,000 the 
premium must be increased according to the Table under which the 
business is classified. 


s table 
shown 


rsies to 





—— This little suggestion - taken in CONNECTION with the one in "SELLE- 
porhe GRAM" Number Six, in which we asked you to check up a bit and see if 
nand of you could find a FEW ccncerns that ought to have Compensation, but 
nce at- didn't - will be of HELP to you in going around among ALL those who 
nted by NOW carry - OR SHOULD CARRY - Compensation. If they've ALREADY got 
pee it, INCREASE the limits for Death Payments under the Employers Lia- 


ttled by 
shall at- 

actions 
by-laws, 


bility feature. If they HAVEN'T got it, SELL IT TO 'EM. 


AGAIN WE THINK - and we know you AGREE with us - that it is a SPLENDID 
idea for you to go over your records and pick out your Compensation 
Carriers. In addition, keep your eyes open for those that SHOULD, BUT 
Day DON'T. A list of that kind will be worth actual DOLLARS AND CENTS to 
> Tnsur- you if worked out PROPERLY, CONSISTENTLY, and with DUE DILIGENCE. 

charge 
bration 
that it 
napolis, 
dication 
; of the 
e next 


Yours compensatingly, 





nd. 
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HOLD LUNCHEON MEETING 
Policyholders of Lumber Mutual Casualty 
Hear Francis R. Stoddard, Jr. 


The policyholders of the Lumber Mutual 
Casualty Insurance Company of New York 
held a luncheon at the Hotel Pennsylvania in 
that city last week. Thomas H. Silver, man- 
ager of the Lumber Mutual Casualty, 
arrangements for the gathering and secured, 
as the speaker and guest of honor, Francis R 
Stoddard, Jr., former New York Superintend- 
ent of Insurance and now a practicing attor- 
ney, who devotes much of his time to insur- 
ance litigation. 

In discussing the topic of “What State 
Supervision Means to the Policyholder,” Mr. 
Stoddard pointed out the extent to which in- 
surance plays a part in the national welfare 
and stated that State insurance departments, if 
properly conducted, real safeguard to 
the funds held in trust for policyholders by 
insurance companies. At the 
marks, Mr. Stoddard said: 

The policyholders of a mutua! company are 
like the stockholders of a stock company, they 
own the company. Policyholders should take 
an interest in their company. Please do not 
look upon insurance companies as trying to 
take adv antage of you or to oppress you. 

The insurance business is one of the a 
businesses, and the men who are in it are try- 
ing to furnish a real service to the community. 


made 


were a 


close of his re- 


Unemployment Bill Reintroduced in 
Wisconsin 

Mapison, Wis., February 2.—The unemploy- 
ment insurance bill, which has been introduced 
in the legislature before by Senator Huber, will 
be introduced again in this session of the legis- 
lature by Senator Max W. Heck of Racine. 
The bill was originally drawn up by Lieu- 
tenant-Governor Huber with the assistance of 
Professor John R. Commons and has the ap- 
proval of many authorities on the subject. Sen- 
ator Heck, who was very much interested in the 
bill during the past session ot the legislature, 
is well qualified to carry on the fight for the 
passage of the bill. 

The present unemployment insurance bill is 
practically the same as was introduced in the 
last session of the legislature. It covers em- 
ployers with six or more workers, but farmers 
are specifically exempted and special provision 
is made in case of seasonal trades. Workers 
whose annual income from employment other 
than manual labor is $1500, or more, are ex- 
cluded from the benefits of the law. No bene- 
fits are also allowed if the unemployment is 
due to a strike or lockout, voluntary lay-off, 


dismissal as a result of misconduct, or some 
unavoidable exigencies. In all other cases un- 
employment compensation begins on the third 
day after a claim has been filed. In case of 
total unemployment the compensation allowed 
is one dollar per day for adults and 50 cents 
per day for minors. No person can get more 
per week than an amount equal to 65 per 
cent of his regular weekly earnings. The total 
compensation is also limited to thirteen weeks 
in a year. In all other respects, such as pro- 
visions for insurance by employers and admin- 
the bill is very similar to the work- 
The 


istration, 
men’s compenation act now in operation. 
cost of the plan is borne by the employer. 





Strong Statement of New York Plate Glass 


An excellent year was experienced in 1924 
by the New York Plate Glass Insurance Com- 


pany, of New York, of which strong and 
enterprising company J. Carroll French is 
president. The company made an underwriting 


profit of about $159,000, and had investment 
gains of about $216,000, making a total of 
about $375,000, from which it declared and 
paid dividends of $100,000, and added about 
275,000 to surplus. The assets increased over 
300,000, and on December 31, 1924, amounted 
to > $2,413,013, while the surplus to policyhold- 
ers was $1,525,492, including $500,000 capital. 
The net premiums last year increased over $20,- 
000, and amounted to $1,359,165. The premium 
reserve increased about $13,000 to the 
amount of $680,316. The New York Plate 
Glass Insurance Company has, during the 
thirty-four years of its career of service, won 
a fine reputation for reliability and efficiency. 
In the near future it is the purpose of the 
company to enlarge the sphere of its operations 
by branching out into other lines of casualty 
insurance. The late Charles Jerome Edwards, 
of Brooklyn, was the chairman of the board of 
the New York Plate Glass, and its other offi- 
cers are: C. H. Bainbridge and Leopold S. 
Bache, vice-presidents; James K. Clark, secre- 
tary; Frederick E. Pohle, treasurer; Robert 
E. Robson, assistant secretary, and William G. 
Maurer, auditor. 


sb NG 


Was 


New York Plate Glass Plan Approved 


The plan to change the name of the New 
York Plate Glass Insurance Company of New 
York to the New York Casualty Company, and 
to take up additional lines of casualty and 
surety business, has been approved by the stock- 
holders, as has also the proposition to increase 
the capital from $500,000 to $750,000. 


Patent Insurance Company Petitions {o, 
Charter 


The petition for a charter from the Conne. 
ticut Legislature for the Patent Insurance Com. 
pany of Hartford, a new company organize 
for the purpose of insuring patents and trade 
marks, has been referred by that body to the 
committee on incorporation. The specified 
capital of the new organization is $200,000 with 
the rights to increase it to $2,000,000 reserved, 
The petitioning lawyers are: Charles A. Good. 
win, W. Arthur Countryman, Jr., and George 
H. Day, all of Hartford. 

Mr. Goodwin, who is a director of the Etna 
Insurance Company, the Connecticut General 
Life and a number of important banks, let jt 
be known that with the action for a charter it 
was hoped that insurance men and companies 
from Connecticut and other States would be. 
come interested in the project and give it their 
support. 

The complete rights sought for in the peti- 
tion are to make insurances to indemnify 
patentees of their assigns, licensees, licensors, 
manufacturers, vendors, users or other parties 
properly at interest for damages, expenses or 
losses of any kind arising or resulting from any 
infringement of patent, copyright or trademark; 
or for non-conformity, non-compliance, or 
other breach of any specifications, claims, terms 
or conditions of contracts in respect to manu- 
facture, reproduction, publication, sale or use of 
patented, copyrighted or trademarked articles 
and without limiting the generality to particu- 
make insurances upon the validity of 
United States letters patent. It is given, also, 
that protection will be written on foreign 
patents and the charter is to give power of re- 
insurance, 


larly 


Death of Irwin J. Muma 

Los ANGELES, CALIF., February 2.—Irwin J. 
Muma, general agent for the A‘tna Life In- 
surance Company of Hartford in this city, died 
early to-day in the Hollywood hospital. Mr. 
Muma suffered a cerebral hemorrhage follow- 
ing a collapse on the street last Saturday 
afternoon. He is survived by Mrs. Muma, 2 
son, a daughter and two sisters. Of his insur- 
ance life Mr. Muma had been one of the tna 
Life’s leading agents for the past twelve years, 
and one of the very prominent business men 
of Los Angeles. He was a native son and 
prominent socially as a Mason of high stand- 
ing, a member of the Sons of the American 
Revolution and a well-known politician. 








representation. 


360 N. Michigan Ave. 


We are now starting a campaign to build up our Illinois territory intensively. 
few really high grade producers, especially those able to hire and train agents. 


District managers will receive large first commissions, substantial renewals, and bonus. 
policies on the market today, including non- prorating, non-cancellable features; principal sum and monthly indemnity 100% 
contingent premium reduction, and other strong points. 


Equitable Life & Casualty Insurance Company 


Casualty Department 


Unexcelled Claim Service 


Chicago, Illinois 


This will mean an exceptionally good opportunity for a 
Also special offer now for California and Kentucky 


Most up-to-date and salable accident and health 


increase; 
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WASHINGTON NEWS 





Unpaid San Francisco Losses of For- 
mer Enemy Companies 


TO ALLOW INTERPLEADING 





Concurrent Action on Hawaiian Losses as 
Result of Bubonic Plague Asked 

Wasuincton, D. C., February 2W—Claims 
against former enemy insurance companies for 
losses sustained in the San Francisco con- 
flagration of April 18, 1906, may be filed with 
the Alien Property Custodian, under the terms 
of a bill just passed by the Senate, which sus- 
pends the right to plead the statute of limita- 
tions as a defense in such cases. It is also 
provided that any number of claimants may 
join in the same action. 

The Senate has also passed a bill amending 
the act of February 22, 1917, authorizing in- 
surance companies to file bills of interpleader. 
The measure provides that in cases where two 
or more adverse claimants, citizens of differ- 
ent States, claim to be entitled to the proceeds 
of an insurance policy, if the policy is payable 
to the estate of the insured and has not been 
assigned, the district court of the district of 
the residence of the personal representative of 
the insured shall have jurisdiction on the suit; 
if the policy has been assigned during the life 
of the insured, the court of the district of the 
residence of the assignee or of his personal 
representative shall have jurisdiction; if the 
policy is drawn payable to a beneficiary or 
beneficiaries and there has been no assignment, 
the court of the district in which the bene- 
ficiary or beneficiaries or their personal repre- 
sentatives reside shall have jurisdiction; and 
in case there are beneficiaries resident in more 
districts than one, the jurisdiction shall be in 
the court in any district in which a beneficiary 
or the personal representative of a beneficiary 
resides. 

This measure has still to be acted upon by 
the House. 

The House of Representatives also will be 
asked to concur in action just taken by the 
Senate in adopting a bill providing for the pay- 
ment of $85,975 to a number of insurance com- 
panies, to reimburse them for losses on prop- 
erty destroyed by fire in Hawaii in 1899 and 
1900 in suppressing the bubonic plague. 

The amount would be split up among the 
companies, as follows: National Fire of Hart- 
ford, $4150; Firemans Fund, $9250; Trans- 
Atlantic Fire, $9500: North British Mercantile 
$3000: Royal, $25,100; Prussian National Fire, 
$2850: Hamburg-Bremen Fire, $10,450; New 
Zealand, $6025; Caledonian of Edinburgh, 
8750: North German Fire, $8000; Liverpool, 
London and Globe, $6900. 


Kansas to Allow Non-Cancellable Accident 
and Health Policies 


February 2.—William R. 
Baker, Kansas Superintendent of Insurance, 
has authorized the writing of non-cancellable 
health and accident insurance in this State with 
the ninety-day elimination clause. 


Topexa, KAn.. 


Independence Indemnity Moves Claim and 
Legal Offices in New York 

Due to a large increase in the business of 
the New York office of the Independence In- 
demnity Company of Philadelphia, it has be- 
come exigent that increased facilities for the 
housing of the workers in the 136 William 
street office be provided. Arrangements have 
been made to remedy this situation in the mov- 
ing of the claim and legal departments from 
this building to offices on the second floor of 
81 Fulton street. 

The new quarters will provide adequate space 
and conveniences for improving the working 
conditions of the entire staff and increased 
facilities for compensation and other claim- 
ants as well as brokers. The new location will 
permit of the establishment of an adequate 
library for the legal department, an idea which 
was long in abeyance, due to the insufficient 
space in the former location. 





Continued Growth of Federal Surety Co. 

Since it began business in 1920, the Federal 
Surety Company of Davenport, 
gressive company, 


Ta., a pro- 


has yearly shown steady 
growth, not only in reserves to cover specific 
liabilities, but in its surplus to policyholders. 
The company’s statement as of December 31, 
1924, continues this record by the addition of 
about $126,000 to reserves and $257,000 to the 
surplus as to policyholders. The assets 
$1,845,866, or $383,000 than a 
year ago; the reserves aggregate $685,297, and 
the net surplus over $1,000,000 capital and 
all liabilities is $160,570. 

Among the company’s resources are noted 
cash in office and banks amounting to $343,- 
258; Liberty bonds, $139,438; loans of $728,230, 
secured by property valued at $1,820,575, and 
also other investments, outstanding agents’ bal- 
ances, and accrued interest. In the four years 
that have elapsed since December 31, 1920, when 
the company’s surplus to policyholders was 
$622,279, that item has nearly doubled, now 
standing at $1,160,569. It is clear that, under 
the guidance of Vice-President and General 
Manager W. L. Taylor, the Federal Surety 
Company has not only won a firm position in 
the surety and casualty insurance business, but 
is constantly enlarging its sphere of usefulness. 


are 


now more 





Metropolitan Casualty Opening Branch in 
Los Angeles 


Los ANGELES, Ca.ir., January 30.—Resident 
Vice-President V. A. Hancock of the Metro- 
politan Casualty Cumpany has heen in Los 
Angeles all this week arranging for and open- 
ing the Los Angeles branch office of the com- 
pany on the thirteenth floor of the Corpora- 
tion building, South Spring street. No man- 
ager for the new office has been named, but it 
is understood Mr. Hancock, before his return 
to San Francisco practically had 
decided on his choice, the appointment depend- 
ing on whether the man would accept the posi- 
tion. Heretofore all California territory has 
been handled by Edward Brown & Sons, who 
relinquish the Southern California field, but 
retain Northern California. 


to-day 


a 


Arkansas Legislation 

Littte Rock, Ark., Feb. 3.—Bills on insur- 
ance subjects were introduced in the Arkan- 
sas Legislature as follows: By Representa- 
tive Nance to abolish the State Actuarial 
Bureau as a rate making agency; and in the 
Senate by Knox, for valuing securities of life 
insurance companies to make them uniform; 
by Arnold, for better protection of persons and 
property from injury or damage by automo- 
biles; by Weaver, to regulate assessment in- 
surance association, and by Watson, to require 
foreign companies to render monthly state- 
ments to bondsmen where there are sureties 
guaranteeing their accounts. 





Compulsory Auto Bill in Indiana 

INDIANAPOLIS, IND., January 26.—Represen- 
tative W. B. Korff has introduced in the House 
of the Legislature another bill making liability 
insurance compulsory for all owners of auto- 
mobiles. He withdrew one offered early last 
week. The first one had a defective title. Ac- 
cording to the provisions of the bill, every per- 
son operating a motor vehicle must carry in- 
surance indemnifying them in the sum of $5v00 
for injury to one person and $10,000 for in- 
jury in any one accident, and $1000 property 
damage in any one accident. Payment is to 
he made to the person suffering injury or dam- 
age according to the act. A $500 fine is im- 
posed for violation and in addition the license 
of the convicted driver may be revoked by the 
courts. 


Labor to Insist on Compensation Monopoly 
in Missouri 

St. Louts, Mo., February 2.—There is lit- 
tle hope of a workingmen’s compensation bill 
passing the present session of the Missouri 
general assembly. 

This became apparent the past week follow- 
ing a public hearing held by the committee han- 
dling the compensation bill introduced at the 
request of the Associated Industries of Mis- 
souri. 

Radical labor leaders descended upon the 
State capital on January 209, the date of the 
hearing, and once more dragged into the con- 
troversy the question of State insurance. In 
fact they insisted that labor would stand for no 
compensation act that does not provide for a 
State monopoly. 

Iowa Legislation 

Des Mornes, Iowa, February 2.—Two bills 
are pending in the Iowa Legislature that are of 
special concern to surety insurance concerns. 
One bill provides for the immediate repeal of 
the law granting preferential rights to the de- 
posit of public funds in case a bank fails, and 
the other proposes to do away with surety 
konds on public deposits. This latter act is 
entirely new and its proposal came as a sur- 
prise to the members of both houses. Under 
its provisions the State or its municipalities 
would have no more security for their deposits 
than would an individual depositor. The only 
requirement on public bodies approving banks 
as depositories for public funds would be that 
discretion is used in selecting banks. 
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FEDERAL SURETY COMPANY 


Davenport, lowa 


FIFTH ANNUAL STATEMENT 
December 31, 1924 





ne RE NE ow a dean neo oa ORK We hha waa RE ee eek $343,258 .28 
NN OT Te EE OE Ee ee 301,002.45 
EE ee ee ee ee ee eer me ee ce 139,438 . 22 
Loans (secured by property worth $1,820,575)............. 0.0.00. e eee eee 728,230.00 
Pier Stocks, Bonds, and Tnvestments....2...... ..6 666 ce caewds soee ev ends 308,102 .23 
NN srg, oc lee sy hatslie eM ANIEN aiccraig: & Suk: & Sev sn earn: RUD ANT UGu eee 25,835.29 

$1,845,866 .47 

LIABILITIES 

ii kk Owe REELED Ah Gy MEse AUN Ra Qaud te Bank Phe ine meee $1,000,000 . 00 
ieee Vis ere Otheer Liabilities... .. . 5 0c. oe bee eee lc ewes eon denen 685,296.85 
ND ind in 02 oben ee oes dadhanbnd dd S2eKnees tenes eee 160,569 .62 


GROWTH IN SURPLUS 
TO POLICYHOLDERS 


1920 

622,279 
1921 

719,554 
1922 


900,818 


1923 
903,416 


1924 
1,160,569 


FIDELITY SURETY BONDS 





W. L. TAYLOR 





$1,845,866 .47 


GROWTH IN RESERVES 


1920 
35,929 


1921 
212,623 


1922 


336,050 


1923 


559,374 


1924 
685,296 


CASUALTY INSURANCE 


Vice President and General Manager 


Agents wanted for unoccupied territory. 


Correspondence solicited. 
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Commercial Casualty Adds Largely to 
Resources 

During the year 1924 the Commercial Cas- 
ualty Insurance Company of Newark, N. J., 
oveatty strengthened its financial condition, as 
well as adding to its volume of business. It 
‘ncreased its capital from $1,000,000 to $1,500,- 
coo, and after providing for all liabilities and 
an additional voluntary reserve of $191,077, it 
shows a net surplus of $1,400,000 (an increase 
yielding a surplus to policyhold- 
An indication of the growth 


ot $400,000), 
$2,900,000. 
business of the company is the increase 
$500,000 in the premium reserve, which 
22,350. Among the re- 
$391,4%4; 
stocks mortgage loans, 
$>,317,250, and real estate, $370,000. The Com- 

Casualty writes numerous lines of cas- 
ualty insurance, and burglary insurance 
and fidelity and surety bonds, and has made 
volume of business as well 


ers of 
of the 
ot over 
now amounts to $3, 
sources of the company are cash, 
and bonds, $4, wy = 
mercial 
also 


steady progress in 
as in financial strength from year to year for 
many years. Its officers are as follows: Presi- 
dent, C. W. Feigenspan; vice-president and 
seneral manager, J. Horace Shale; treasurer, 


W. C. Garrison: secretary, Van Winkle. 


May Introduce New Compensation Law in 


Kansas 
TOPEKA, 2—A new work- 
men’s compensation law is expected to appear 
in the Kansas Legislature within the next two 


Kan., February 


weeks. Jt may be that the various factions 
measure will be able to get to- 
that will have 


backing and will prevent any effort 


working on the 
vether and introduce a_ bill 


considerable 


being made to force State insurance in Kan- 


sas at this session. The legislature is made up 
such type that State insurance has 
but the introduction 


measure would precipitate a fight. 


of men 





nee of enactment 


no cha 


of the 


Loyal Protective Pays Dividends on First- 
Year Policies 

The Loval Protective Insurance Company, 

Mass., recently declared a dividend of 

17 per cent of the premiums paid on policies 


) 
Boston, 


issued 1923. This was received by policy- 
holders who have kept their contracts continu- 
ously in force and have made no claims. It is 


the first dividend of this kind 
paid to policyholders by a stock acci- 
health 


believed to be 
to he 
dent and insurance company. 


EXTRACTS FROM 1924 STATEMENTS OF CASUALTY 


ALBANY LEGISLATION 
Many Amendments and Several New Bills 


Introduced 
Atpany, N. Y., February 4.—Several bills 
amending the insurance law, and additional 
amendments to the workmen’s compensation 


law, were introduced in the legislature the past 
week. 

Latest amendments proposed to the work- 
men’s compensation law are the following: 
adding new article 4-a, in 
the same 
Miller 


Senator Truman, 
relation to fibroid phthisis (silicosis), 
measure offered by Assemblyman C. P. 
previously. 
amending section 


Assemblyman Alterman, 


58, providing that where an employer carries 


compensation, such fact shall be complete de- 


fense to an action by one fellow servant cov- 
ered thereby against another fellow servant, 
also covered, to recover damages caused by 


negligent acts of the defendant. 
Alterman, 
provisions of the act to 


Assemblyman amending section 


3, by extending the 
cover certain employees of motion picture and 
photo-play producers. 

Farrell and 


amending section 13, in 


Senator Assemblyman Dunne. 
relation to medical at- 
providing 


tendance for injured employees, by 


that an employee shall select his own physician. 
Bills amending the insurance law have been 
proposed, as follows: 


Wheatley, 


relation to life or 


Assemblyman amending section 


210, in casualty insurance 


corporation upon the co-operative or assess- 
ment plan. 
Assemblyman Wheatley, 


210-a, 


adding new section 


relative to life or casualty insurance cor- 


porations on the co-operative or assessment 


plan, by requiring reserves not less than the 


minimum reserves prescribed in the section. 
amending section 143, 


Assemblyman TIvans, 


by providing that an attorney, admitted to prac- 
tice in this 
tain a certificate of authority to act as a broker. 


State, shall not be required to ob- 


Assemblyman Wheatley, adding new section 

541, providing for reinsurance corporations. 
Insurance bills of a general nature have been 

presented, as follows: 

Truman, Court of 

Claims to hear and determine the alleged claim 


the State of the Palmetto and the 


Senator authorizing the 


1gainst 


Fidelity Fire Insurance Companies of Sum- 
ter, SS.) 
Senator Fearon, amending section 282-b, high- 


by empowering any peace officer, in- 
deputy of the State Motor Vehicle 


way law, 
spector or 


AND MISCELLANEOUS INSURANCE COMPANIES 
Mi Ni 


et 


Name and Location of Company Capital Surplus Admitted Premium Losses 

Assets Written Paid 
Brotherhood Accident, Boston : 100,000 164,556 443,518 485,099 239,530 
Bull Dog Automobile Fire, W. ashington, Tl Reciprocal 135,000 273,483 549,938 294 237 
Columbus Mutual Life ( Ace, Br.), Columbus,* 500,000 514,024 6,627,709 68, S00 31,368 
Commonwealth Casuz altv, Phil: udelphia. . 300,000 70,909 1,035,467 1,2 661,127 
Federal Casualty, Detroit ; 350,000 'F 20, ved 605,338 231,514 


Great Ame rican Casuz ulty, Chie ago. 
Home Plate Glass, Washin: gton, D. 
Lloyds Plate Glass, New York 
Loyal Protective, Boston........ 
Mutual Plate G lass, Shelby. 
National Accident, Lincoln. 
Nebraska Indemnity, Omaha 

New York Plate G lass, New Vork. 
Ohio Casualty, Hamilton. 

Ridgely Protective, Worcester. 


Mutual 


Mutual 


South Dakota E mployers Protective Sioux Falls 
‘Cc 


200,000 

30,000 
750,000 
100,000 


100,000 
200,000 
500,000 
250,000 
100,000 


apital, Surplus and Admitted Assets include life branch figures. 











388,655 460° 288 196,080 

29:77 7 70,306 17,496 4.313 
573,670 2,093,906 1,047'915 359,727 
316,361 841,555 1,035,807 566,290 
129,800 276,292 238,748 104 533 
21,426 248,227 120,770 44,277 
86,646 353,678 79,615 30,414 
1,025,492 2,413,913 1,359,165 476,194 
205.489 1,108 ,264 942 464 252,111 
283,641 759 394 1,153,850 664,142 
31,151 95,629 67,488 27,665 


Bureau, or any person designated by the Com- 
missioner of the Bureau, to seize license plates, 
whether on a highway or in a garage, or in any 
other place, in case of violation of the pro- 
vision, requiring the bonding of owners of 
motor vehicles engaged in the business of trans- 
porting passengers for hire. 

Issmond, amending — section 
by requiring motor vehicle 


Assemblyman 
282-b, highway law, 
owners, except those complying with or ex- 
cepted from the preceding provision of the sec- 
tion, to file a personal or corporate surety bond 
or insurance policy in the sum of $1000. 

Senator Wales and Assemblyman Whitcomb, 
establishing a State fire college, and appro- 
priating $15,000 therefore. 
introduced a_ bill 


Assemblyman Dunmore 


amending subdivision, section 97, insurance 
adding the following: Provided that 
issues or delivers in this State 
hoth participating and non-participating poli- 
cies and if the Superintendent of Insurance 
after examination of the methods of account- 
ing of such company finds that its expenses 
are allocated to each of such kinds of business 
section 


law. by 
if a company 


in a fair and equitable manner, this 
hall apply as follows: the participating busi- 
such company shall then be subject to 
such provisions of this section as apply to com- 
panies issuing or delivering in this State par- 
and the non-par- 
company shall be 
this section as 
delivering in 


ness ot 


ticipating policies exclusively, 


ticipating business of such 


subject to such provisions of 


apply to companies issuing or 


this State non-participating policies exclusively. 
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COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 


ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 
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26.6% 
INCREASE 


URING the year that has just. 

passed, the Inter-State Business 
Men’s Accident Association increased the 
number of its policy holders 26.6%. This 
increase is attributed to a loyal agency 
force, working with the dest of tools — 
Inter-State Policies. 


F you are interested in represent- 

ing us as District Manager, write 

the Home Office today for complete 
information. 


INTER-STATE 
BUSINESS MEN’S ACCIDENT ASSO. 


The Oldest Organization of its Kind in America 
BROWN HOTEL BLDG.—DES MOINES, IOWA 
ERNEST W. BROWN, Sec’y-Treas. 




















Henry W. Ives & Company 


INCORPORATED 1910 


75 FULTON ST., NEW YORK 


UNDERWRITING MANAGERS for 
THE UNITED STATES and CANADA 


FOR 


RAIN INSURANCE EXCESS COMPENSATION 


CASUALTY COVERS 
OHIO MILLERS 
MUTUAL FIRE INS. CO. | Security Mutual Casualty Co. 
OF CHICAGO 
Canton, Ohio 
Assets $6,800,000 
ASSETS $800,000 Surplus $2,210,000 


Surplus $400,000 Surplus and Reserve $6,200,000 


ALL FORMS STRONGEST CASUALTY 


COMPANY IN AMERICA 
































Building a Reputation for Service 


Certain brands of merchandise are so conspicuous 
for high quality that their names, when we read or 
hear them, automatically suggest superiority. There 
is a make of automobile—and a watch—and a piano— 
which create an instant impression of ‘‘class’’: whose 
goodness you involuntarily acknowledge. 


Similarly the Peoria Life, by years of conscientious 
attention to the interests of its agents and policy- 
holders, has built up a reputation for Service. Such 
a reputation does not come as a result of claims and 
pretentions, unsupported by the facts. The public 
recognizes excellence only when there is excellence to 
be recognized. Not just fair or average excellence, 
but of a degree striking enough to attract notice and 
cause comment. 


The Peoria Life has not been satisfied merely to 
talk Service: it has never for a moment relaxed its 
efforts to give the most complete and useful Service 
possible. Such an ideal, persistently followed, ex- 
plains why the name of the Peoria Life, when heard, 
instinctively suggests “SERVICE TO AGENTS” 
and “SERVICE TO POLICYHOLDERS!” 


Peoria Life Insurance Company 


Peoria, Illinois. 




















The Lincoln National Life 
Insurance Company 


‘Its Name Indicates Its Character’’ 





FORT WAYNE, INDIANA 


Insurance Paid for in 1924... $112,170,212 


Insurance In Force December 
I oc cada Rees 345,176,000 


Assets at close of 1924....... 24,602,000 


Growing reasons Why it pays to 








(CINK uP(Swimu Tue (LINCOLN) 


























Feb 


Fi 
the ; 
for a 
did r 
requi 
sural 

Ple 
for § 
Jury 
$226 
tious 
out it 
obtait 
in qu 

Th 
obtait 
after 
loss é 
was | 
insure 
part | 
mand 
becau 
There 

Ie 
had a 
ance 
band 
suran 
if tal 
with 
it wo 
suran 
of de 
stitute 
consti 
policy 

Fur 
issued 
tion v 
pany 
proof: 
arrive 
refuse 
to ha 
prior 
the ac 
tractu 
not su 

The 
jury’s 
for 
arbitr: 
giving 
out m 
furthe 
ond it 
tiff to 
thereb 
suranc 

Mu 
pany 
souri) 








‘sday 

















February 5, 1925 





THE SPECTATOR 








Miscellaneous Insurance 














FIRE 

Fire insurer estopped from defending on 
the ground of additional insurance. Policy 
for additional insurance issued after the fire, 
did not invalidate policy issued prior to fire, 
requiring insurer’s consent to additional in- 
surance. 

Plaintiff sued on a policy of fire insurance 
for $2650 issued on a barn and its contents. 
Jury brought in a verdict for $2260 insurance, 
$226 damages and $300 attorney fees for vexa- 
tious delay. Defense was that the insured with- 
out insurance company’s knowledge or consent 
obtained other insurance covering the property 
in question. 

There was evidence that the insurance was 
obtained through Everman, a local agent, that 
after the fire a settlement was made of the 
loss at $2260 and that a draft for that amount 
was sent to the agent, who turned it over to 
insured’s husband. The agent then demanded a 
part of the proceeds and not obtaining his de- 
mand told his company not to honor the draft 
because of other insurance on the property. 
Thereafter defendant refused to pay the draft. 

It was proved on the trial that the plaintiff 
had applied for and obtained additional insur- 
ance in another company. But plaintiff’s hus- 
band before making application for more in- 
surance went to insurer’s agent and asked him 
if taking additional insurance would interfere 
with existing insurance. The agent said that 
it would be all right to take out additional in- 
surance. Held, that this was sufficient evidence 
of defendant’s knowledge and consent to con- 
stitute estoppel. This knowledge and approval 
constitute a waiver of the provisions of the 
policy. 

Further, the additional insurance was not 
issued until ten days after the fire. Applica- 
tion was afterwards made to this second com- 
pany for payment of insurance moneys and 
proofs of loss were executed, but when drafts 
arrived from this second company, the insured 
refused to accept it. It was evidently intended 
to have this insurance effective as of a date 
prior to the fire. Held, however, that since 
the additional insurance did not come into con- 
tractual existence until after the fire, it is 
not sufficient to invalidate the former .insurance. 

There was ample evidence to sustain the 
jury’s verdict for damages and attorney’s fees 
refusal to pay. Defendant 
arbitrarily refused to pay its draft, without 
giving plaintiff any reason therefor and with- 
out making any investigations. The defendant 
further delayed payment, hoping that the sec- 
ond insurance company could induce the plain- 
tiff to take payment of an insignificant sum, 
thereby establishing the defense of other in- 
surance. Judgment for plaintiff affirmed. 

Murray vs. Niagara Fire Insurance Com- 
pany (Kansas City Court of Appeals), (Mis- 
souri), 265 Southwest 102. 


for vexatious 
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ASS © By Joseph @. Beller of the New York Bar 


Provision avoiding policy in case of fore- 
closure proceedings held valid and enforce- 
able. Waiver of provision in favor of mort- 
gagee does not affect contract with mort- 
gagor. Knowledge by insurer of grounds of 
forfeiture does not prevent the forfeiture. 
Stipulation that investigation should be with- 
out prejudice held enforceable. 

The policy contained a provision for for- 
feiture in case of foreclosure proceedings. 
Plaintiff claimed that defendant was estopped 
to claim this forfeiture. 

First. Because defendant had knowledge of 
commencement of foreclosure proceedings un- 
der mortgage at time of issuance of policy. 

Second. That the mortgage clauses or riders 
on the policy authorized the foreclosure, and 

Third. That the plaintiffs made proofs of 
loss and incurred expenses by reason of the 
examinations conducted by the insurer's ad- 
juster. 

Held, that it is generally recognized that to 
lessen the interest of the insured on the prop- 
erty is to increase the hazard and that the haz- 
ard is increased by the commencement of pro- 
ceedings to foreclose. The right of insurance 
companies to protect themselves against these 
contingencies is everywhere recognized and it 
is the duty of the court to enforce the contract 
as made. 

The fact that the insurance company had 
notice of the mortgage or that foreclosure pro- 
ceedings had actually been begun, is no answer 
to the company’s defense—the company has 
stipulated against liability in case of fore- 
closure. 

The mortgage clause created a new and in- 
dependent contract between the company and 
the mortgagee. This did not result in a 
modification of the contract with the mort- 
gagor nor did it constitute a waiver. 

As to the investigation after the fire, the 
parties stipulated both by the policy and later 
agreement that there should be no waiver or 
forfeiture by any proceeding relating to the 
examination provided for by the policy. This 
agreement was valid. 

The clause making the commencement of 
foreclosure proceedings ground for forfeiture is 
not against public policy nor void. The fore- 
closure proceeding was one of the contingencies 
provided for in the policy. Judgments for in- 
surance companies affirmed. 

Neil Bros. Grain Company vs. Hartford Fire 
Ins. Co., et al. (Circuit Ct. of Appeals, North 
Circuit), 1 Fed. Rep., 2nd Series, p. 904. 

ACCIDENT 

Whether one riding on a fender of street 
car was a passenger is a question for jury. 
Policy construed most strictly against in- 
surer. 

Policy provided for double indemnity in case 
death of insured was caused directly by acci- 
dent “while traveling as a passenger.” The 
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insured received injuries from which he died 
while riding on the rear fender of a street car 
which was struck by another. The following 
rule of the street car company was shown ir 
evidence: ‘‘The standing of passengers upon 
fenders, root or outside of the closed vestibule 
doors is prohibited.” Plaintiff claimed that this 
rule had become a dead letter and that officers 
of the company collected fares from all and did 
not object to persons riding on the fender. As 
there was evidence that passengers commonly 
rode on the fender, the question whether in- 
sured was a passenger while so riding was a 
question of fact for the jury to decide. 

If the parties had intended that double in- 
demnity should be paid only while insured was 
traveling as a passenger inside of the car, it 
would not have been difficult to have written 
this clause into the policy. Reasonable doubt 
as to language must be construed against the 
company which wrote the policy. 

It was not error to admit evidence tending 
to show a practice of people to ride on the 
The evidence was ad- 
missible to show that the rule of the railway 
company, prohibiting the riding of passengers 
on fenders had been abandoned. Exception 
overruled. 

Farber vs. Mutual Lifz Ins. Co. of N. Y. 
(Supreme Jud. Ct. of Mass.), 145 Northeast 
Rep. 535. 


fender of street cars. 


LIVESTOCK 


Evidence established that insured animal 
was sick when policy was delivered. De- 
fendant entitled to a direct verdict. 

Action was brought against a livestock in- 
surance company on a policy insuring the life 
of a pedigreed bull. Policy provided in part as 
follows: “This policy shall not cover loss by 
death, from disease contracted .or injury which 
occurred prior to its delivery to the as- 
sured. * * * In case of sickness or injury 
of any animal covered by this policy, the in- 
sured shall give immediate notice thereof by 
telegram to the home office.” 

The bull died a month after the issuance of 
the policy and defendant claimed that when 
the policy was delivered, the bull was ill of the 
disease of which he finally died and that this 
fact was known to the plaintiff but unknown to 
the company. On the trial the evidence estab- 
lished that the animal was sick some months 
prior to issuance of policy, but was pronounced 
cured on May 10. The application was made 
out on June 8 and the policy went into effect on 
On the next day, the bull was again 
sent back to the same veterinarian for treat- 
ment and finally died on July 26. The veter- 
inarian who had treated the bull testified that 
he could not have insured the bull on June 206. 
It was also shown that plaintiff failed to give 
defendant prompt notice of the animal’s sick- 
ness. 


June 25. 





THE SPECTATOR 











Prominent Agents and Brokers 








LEON IRWIN & CO., Inc, New Orleans, La. 


REPRESENTING 
American Eagle Auto- National Union New Amsterdam 
mobile Hartford National Hartford Casualty Co. 
American Equitable U.S. Fire Indemnity Company 


Fidelity-Phenix Stuyvesant fa. America 
Insurance Co. utomobile Insurance 
State Pa. BROKERS’ tines SOLICITED 








COME SOUTH WITH COTTING 
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Established 1865 by David Parks Fackler 
EDWARD B. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 
Consulting Actuaries 
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CONSULTING 
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Woodward, Fondiller and Ryan 
CONSULTING ACTUARIES 
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Service in All Branches of Insurance and 
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GEORGE B. BUCK 
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Statisticians 








Underwriters 
Statistical Bureau, Inc. 


We render complete statistical service 
and relieve you of the pressure of annual 
statement filing. 

We are also equipped to prepare can- 
cellation and reinsurance schedules, or 
handle any job where the use of tabulat- 
ing machines or comptometers is de- 


sirable. 
Phone: JOHN 1090 
50 John St. New York City 











Under these facts, it was the court’s duty to 
direct a verdict for the defendant, rather than 
submit the case to the jury. Judgment for 
defendant affirmed. 

Ridinger vs. American Life Stock Ins. Co. 
(Supreme Court of S. Dakota), 201 N. W. 
Rep. 157. 


AUTOMOBILE 

An automobile indemnity insurer by car- 
rying on the defense for the assured is not 
estopped from asserting non-liability under 
the policy. 

Shortly after the garnishee insurance com- 
pany took over the defense, a claim was made 
that the defendant was under the influence of 
liquor when plaintiff received her injury. 
Thereupon the garnishee advised the defendant 
that it would refuse to proceed with the de- 
fense, unless it was agreed that this would not 
be a waiver under the policy of this defense. 
The defendant thereupon vigorously denied that 
he was intoxicated and the insurer continued 
with the defense. T’rom admissions made by 
plaintiff at the trial and from later discovered 
facts, the garnishee ascertained that defend- 
ant was intoxicated while driving, and there- 
fore it denied all liability under the policy. 

Held, that insurer is not liable. Neither 
estoppel nor waiver can be called upon here, 
for the insurer did not take up the defense, 
knowing that the driver was intoxicated. On 
the contrary the defendant denied intoxication, 
and by said denial induced the insurer to con- 
tinue with the defense. 

Judgment denying plaintiff's motion for judg- 
inent against the defendant garnishee affirmed. 

Humphrey vs. Polski (Belt Auto Indemnity 
Ass'n), (Garnishee), (Supreme Court of 
Minn.), 200 N. W. Rep. 812. 





HELP WANTED MALE 


Large insurance company requires 
services special agent familiar casualty 
lines to develop an up state section 
New York. 


schooling, whether married, general 


In replying state age, 
business and insurance experience, 
with details of qualifications. Address 


Box No. 35, care of THE SPECTATOR. 











Metropolitan Meeting 

(Continued from page 9) 
ing out faithfully those characteristics which 
had endeared the man to his fellows and to the 
chief executive of the Metropolitan. To a 
critical observer, it providéd evidence of two 
things, one being the deep-seated sympathy of 
Mr. Fiske, the other the remarkably close 
touch he maintains with the vast aggregation 
of men and women whom the company employs. 


Tue Record MAKERS 

The Metropolitan territory led all others im 
the amount and character ut its business. In 
establishing this rating, credit is weighed for 
numerous factors which are believed to con- 
tribute a part in the general excellence of the 
work of the company. This district territory, 
under the supervision of Mr. Bradley, had 
an average industrial increase per man _ per 
week of 85.96 cents. Second was New York 
State with a corresponding figure of 65.59 
cents. 

The trophy annually awarded to the leading 
manager of the company, fell this year to Wil- 
Wilkes-Barre, Pa., who 
increase per man 


liam O. Washburn, 
had an average industrial 
per week of 92 cents, and correspondingly good 
for the other taken into ac- 
Working in a widely 
mining district and seriously 
strikes, he made a truly remarkable record. 


ratings factors 
count. scattered coal- 


hampered by 


OrriIcIAL APPOINTMENTS 
Two new appointments to the official staff of 
the company were announced by President 
in the session, that of Henry H. 
Sheehan as auditor, and that of Frederic W. 
Vice-President Frederick H. 
Mr. Sheehan has 


Fiske early 


Ecker, son of 
Iccker, as assistant treasurer. 
heen assistant auditor and takes the place left 
vacant through the death of Walter K. Quick. 
President Fiske announced these appointments 
at the close of a ceremony which included a 
eulogy of Mr. Quick, and a presentation to the 
company of a bronze bust of the late auditor 
by the managers. 

Mr. Ecker is 


heen engaged with several security and banking 


a Harvard graduate who has 


institutions, the last being the Bankers Trust 
Company, where he gained valuable experience 
in the handling of money and purchase of 
securities. Mr. Fiske subscribed to the fact 
that he had great difficulty in inducing the 
younger Mr. Ecker to join the Metropolivan 
for working 
father is 


forces on account of his distaste 
for an institution in which his own 


so important a factor. 


NEW PLAN 
It was announced that a new plan whereby 


the company will offer to employees annuity 


RETIREMENT 


bonds to mature at ages 60 and 65 respectively 
for females and males has been adopted, which 
has many novel features and has been approved 
by the New ‘York Insurance Department. The 
system was worked out by the company’s actu- 
arial department and will take the place of the 
Staff Savings Fund, a pension plan which it 
was feared might arbitrarily be discontinued 


hy future management. The new plan provides 
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absolute protection for the employees, assuring 
them of an income upon retirement. 


Harold Herrick Dies 
Herrick, past president of the 
Fire Insurance Company of New 
York, who retired in 1917, died at his home in 
East Orange, N. J., last week. Mr. Herrick 
was twice elected president of the company 
and under his leadership great progress in the 
expansion of the organization’s business was 
experienced. In 1916 when the death of 
Charles H. Coffin, who succeeded Mr. Herrick 
in the presidency when the latter resigned, 
occasioned the Niagara great inconvenience 
Mr. Herrick reassumed the control and was 
in a large measure responsible for the ensuing 
prosperity of the company until the time of 
his retirement in 1917. 


Harold 
Niagara 


H. L. Conn Again Superintendent of Ohio 

Judge Harry L. Conn, former Superintend- 
ent of Insurance of Ohio, who resigned some 
time ago to become a member of the Supreme 
Court of Ohio, has again been appointed 
Superintendent of Insurance and took over the 
active management of the department on Mon- 
day of this week from Judge Emmett L. 
Savage. 

In accordance with Judge Conn’s appoint- 
ment Judge Savage tendered his resignation as 
superintendent and was immediately chosen to 
fill his former office of deputy superintendent. 





Security Valuation Book Issued 

The list of securities held by insurance com- 
panies, with valuations to be used in the com- 
panies’ annual statements as of December Rie 
1924, has been behalf of the Na- 
tional Convention of Insurance Commissioners. 
It contains over 1200 
thousands of securities. 


issued in 


pages, and lists many 








PERSONAL ITEMS 





T. F. Lawrence, Robert McKittrick Jones 
and E. C. Singleton, respectively vice-president, 
director and manager of the financial depart- 
ment of the Missouri State Life Insurance 
Company, are now on a trip, a large part of 
which will be by motor in Oklahoma, Texas, 
New Mexico, Arizona and California, with the 
purpose of making an investment survey and 
inspection of these States, in which a large 
portion of the company’s funds are interested. 
The party is having a most successful trip, both 
in the pleasure derived and the knowledge 
gained, and expects to return to St. Louis 
sometime during the latter part of the month. 

\. B. Roome, vice-president of the Inde- 
pendence Fire Insurance Company of Phila- 
delphia, was elected an honorary member of 
the Municipal Club of Brooklyn at its annual 
meeting, held at the Waldorf-Astoria Hotel 
1 New York city last Tuesday. This is in- 
deed an honor in no ordinary sense of the word, 
as this action has been taken only in one other 
case in the twenty-six years of the club’s exist- 
ence. Mr. Roome served as secretary of the 
club for a number of years but recently moved 
to Philadelphia, due to his appointment to the 
vice-presidency of the Independence. 
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Our Agents Have 


A Wider Field— 
An Increased Opportunity Because We Have 


Te yx, Age Limits from 0 to 60. 

Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 
~ ly Premium plan. 

“0.G.L. BUILDING —_—-~- Participating and Non-Participating Policies. 


Same Rates for Males and Females. 
Double Indemnity and Monthly Disability Income features for L_ | | | | 
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Males and Females alike. | | — ST. 
Standard and Substandard Risk Contracts, i. e. less work for nothing. 4 nen’ ;| “eee | 
| Commercia toc O| 
7) at’l. Bk. ce Exchange |C|-ve 
We have openings in Ala., Ark., Dela., D.C., Fla., Ga., Ill., Ia, "erauemer’ oy ape || 
Kans., Md., Mich., Minn., N. M., Okla., S. D., W. Va. ’ —— > ; a gs 
ote eat |] aan, ||P 
THE OLD COLONY LIFE INSURANCE COMPANY : dia a | 
of CHICAGO, ILL. JACKSON BOUL. 
B. R. NUESKE, President Insurance | Board | 
Exchange | Trade 











The Company has its Home Office in its own building at 166 W. Jackson Blvd. running through 
to Quincy and Wells Street, right in the heart of Chicago’s Financial District. 
















































THE MUTUAL LIFE 


The Mutual Life Insurance Company of 
New York has a record of EIGHTY YEARS 
of prosperous and successful business. It has 
passed through panics, pestilence and wars 
unharmed, and to-day, as a result of eight 
decades of endeavor, offers financial strength, 
reputation, magnitude, leadership, and life 


Good to Buy 
Therefore Good to Sell 


In a recent survey it was found that 80% of those o 
age 30 or under applying for policies in the Na- i 
tional Life Association carried no other insurance 
at the time of making application. Practically 
one-half our business comes from the un- 
insured; they are attracted by the lower cost. 
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Salesmen find it possible to increase production 





and commissions each month because of the oppor- E ‘ . 
tunities for selling more insurance to more people. =f = insurance service. 
Ef E 
Pure Protection Policy = = 
Sample Rate per $1000 =} Those considering life insurance as 
Age 35—$16.30 SEE . a 
Ely a profession are invited to apply to 
Top contracts available in northeastern and Ee} = 
southern Indiana, western and central Michigan. SEE 


The Mutual Life Insurance Co. 


of New York 
34 Nassau Street New York 
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Post Office Life Insurance in Japan 


The postoffice life insurance system of the 
Japanese Empire represents an important in- 
novation in mass insurance practice. Regard- 
less of the conspicuous failure of the British 
Post Office Insurance System the Japanese with 
commendable enterprise have initiated a new 
system. While possibly well adapted to a popu- 
lation in which class distinctions are well 
marked such a method would hardly, however, 
be applicable to this country in which volun- 
tary life insurance under private enterprise has 
reached such enormous and really extraordi- 
nary proportions among every element of the 
population. Nevertheless the system is well 
worth investigation as indicative of a further 
trend towards government undertakings in the 
life insurance field. 

The Japanese government publishes its an- 
nual reports on the post office life insurance 
business in English so that ehe essential facts 
concerning this experiment are a fairly com- 
plete matter of record. The last annual re- 
port is for the year 1922 but this has been 
amplified by an outline of postoffice life insur- 
ance issued during 1923. According to this 
publication the system was introduced or com- 
menced operations on October 1, 1916. In addi- 
tion there were issued regulations relating to 
collective contracts and relative to a health 
consultation service dating from 1922. It is 
explained that “postoffice life insurance is a 
§overnment monopoly and no insurance com- 
panies are allowed to carry on this kind of in- 
surance. The agency in charge of the service 
isa bureau of postoffice life insurance, which 
Is under control of the ministry of communica- 
tions.” The policies issued are either whole 
life or endowment for variable periods from 
ten to forty years. The premiums are based 


By Frepertck L. Horrman, LL.D. 


which is added 20 per cent. The estimated rate 
of interest is 314 per cent per annum. The age 
limit is from 12 to 60 years, The amounts of 
insurance run from a minimum of 20 yens, or 
about $10, to a maximum of 350 yens, or about 
$175. 

No medical examination is required 
should death occur during the first policy year 
all the premiums paid are returned. If death 
occurs during the second policy year one-half 
the amount insured is payable. Immediate full 
benefit, however, is granted if the insured per- 
son dies by accident or from a numver of 
specifically enumerated diseases covered by the 
law relating to the prevention of infectious 
diseases. 

Premiums are payable monthly upon one of 
three different plans. They inay be paid ta a 
collector of the postoffice or they may be paid 
at the postoffice or, still in another form, they 
may be paid by transfer from the policyholder’s 
savings account to the insurance ledger kept 
by the postoffice concerned. 

It is stated that premiums transferred are 
to be paid monthly within one month of the 
date corresponding to the date of the policy, 
but a period of two months’ grace is allowed. 
If a policyholder desires to discontinue pay- 
ment he may apply for the conversion of his 
policy into a paid-up policy and lapsed policies 
may be revised within twelve months after dis- 
continuance. Policy loans are granted under 
the condition that, with a view to helping a 
policyholder to make due payment of his pre- 
mium or to giving him a pecuniary assistance, 
a sum not exceeding the amount of twelve 
months’ premiums in the first case and a sum 
not less than 5 yen in the second case by way 

of loan may be advanced to him, but in either 


but 


on the Japanese table of mortality [No. 2], tocase the sum to be advanced must not be more 
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than the existing surrender value of the policy. 

Aside from numerous other provisions and 
explanations it is said with reference to the 
health and welfare service that “with a view 
to the preservation and improvement of the 
health of the insured persons arrangements 
have, with full co-operation of various medical 
societies, been made by the bureau of postoffice 
life insurance to provide for them a medical 
service at reduced rates of fees, charges or 
any other remuneration.” And that as “a 
step further, health consultation stations have, 
in pursuance of the health consultation ser- 
vice regulations, 1922, been established at those 
places where the regional directorate of com- 
munications is situated, and the insured per- 
sons are entitled to the benefits (health con- 
sultation service and visiting nurse service) un- 
der the said regulations.” 

The foregoing is in some respects an 
extraordinary innovation. The system has ap- 
parently adopted the metropolitan visiting nurse 
service, but added thereto a consulting service, 
which should be of abundant benefit to the in- 
sured. It will be observed that the service re- 
quires to be paid for at reduced rates. 

The present status of the business at the end 
of March, 1923, was 4,200,791 policies, assur- 
ing 477,506,708 yen, or approximately $240,- 
000,000. Of this amount whole life policies: 
constitute 49.7 per cent and endowment policies 
50.3 per cent. The proportion of male policy- 
holders was 59.3 per cent and of female pol- 
icyholders 40.7 per cent. 

In return for a monthly premium of Io sen, 
or .05c., there is payable at the age of twelve 
in the event of death 62.2 yen, or an endow- 
ment insurance payable at the end of twenty 


years 23.2 yen. At age twenty the amount pay- 


able on a whole life insurance is 5u.7 yen aud 
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unlimited production. 


rights. 


such an agency. 





Pittsburgh, Pa. 
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on a twenty-year endowment policy 22.2 yen. 
At age forty the amount payable on a whole 
life insurance is 29 yen and on a twenty-year 
endowment policy 20 yen. 

The mortality table used (1898-04) 
the number surviving, starting with 100,000 at 
birth, as 69,847 at age twelve, as 66,372 at age 
twenty, as 60,037 at age thirty, as 46,079 at age 
fifty and as 34,281 at age sixty. 

The tables of premium refundment is of ex- 
ceptional interest in that they give the sur- 
render values in terms of months of premiums 
previously paid. Thus after ten years on ordi- 
nary life policy eight months are refunded and 
twenty-year endowment 


gives 


on a policy nine 
months. 

The progress of the business has been as 
follows: 

During 1916 the number of new contracts is- 
sued from October to March was 266,954, in- 
suring 25,104,000 yen. By 1919 this had in- 
creased to 586,572 new policies, insuring 61,- 
432,228 yen. This by 1922 had further in- 
creased to 1,522,940 policies, insuring 196,477,- 
423 yen. In the aggregate, to the end of 1922 
there had been issued 5,408,678 policies, insur- 
ing 603,013,335 yen. During the period under 
observation the total number of policies lapsed 
Was 1,024,804. 
111,961. The number terminated by death was 
144,472. The number revived was 84,870. 
Against a total issue of 5,408,678 during the 
period under observation there were in force 
on March 1, 1922, 4,209,791 policies, insuring 
477,590,000 yen, representing an annual pre- 
mium income of 2,414,000 yen, or approximately 
$1,207,000. 

The revenue account on March 31, 1923. 
shows policy reserves on hand to the amount 
of 21,863,968 yen and other reserves to the 
amount of 3,041,820 yen. 
during the year was 23,134,583 yen, the inter- 
est income was 1,054,584 and the income from 
miscellaneous sources was 44,318 yen. The total 
income was, therefore, 49.139,273 yen, or not 
quite $25,000,000. 

The expenses during the fiscal year amounted 
t The death claims to 3,102.- 
832 yen and the surrender values t 


The number surrendered was 


The premium income 


to 5,240,368 yen. 


» 401,782 

yen. 
All of the foregoing is dealt with in most 
admirable detail in the annual reports, but on 





a very much large scale, representing a really 
extraordinary statistical achievement. The 
business account for the year differentiates in- 
dividual contracts and collective contracts, ac- 
cording to sex. Thus at the end of 1922 of the 
total business in force 168,968 policies were 
under collective contracts, equivalent to group 
insurance, while 4,040,823 policies were under 
individual contracts. Supplementary _ tables 
give the business transactions by months and 
classification of the insurance in force by 
amounts which show that of the total of 4,200,- 
771 policies in force 1,020,162 were for 50 yen, 
or less. The premium income is also classi- 
fied in detail, showing that out of a total of 
2,414,889 yen, 30,529 yen was paid in premiums 
of 10 sen, or about 5c. a month. The re- 
ports give classification of business by kinds of 
policies in detail for the different departments, 
or prefectures of the empire, also a classifica- 
tion of new contracts by ages at issue, as by 
occupations supplemented by tables of the in- 
surance in force under different kinds of poli- 
cies, etc. Of exceptional interest is a table 
showing the rate of mortality, the lapsed and 
surrender rates by prefectures or provinces, 
also rates of lapses and surrenders by months. 
Additional thereto are tables 
average sums insured and the average pre- 
miums. For both sexes the average premivwm 
of policies in force at the end of the year was 
For males the average was 0.582 
The average 


showing the 


0.574 yen. 
yen and for females 0.561 yen. 
amount insured was 113.4 yen, having been 
115.2 yen for males and 110.8 yen for females. 
This information is again given for all the dif- 
ferent provinces, which, of course, can be co- 
ordinated to local economic conditions. 

An interesting table showing the investment 
of funds concludes the tabulation showing that 
on March 31, 1922, a total of 24,905.788,000 
yen, 10,209,460,000 was invested in loans for 
the supply of dwelling houses, making the 
major item of the investment account. Securi- 
ties and deposits are represented by only 2,- 
257,051,000 yen. There is also an item of 140,- 
000,000 yen on account of loans for the estab- 
lishment of popular restaurants and a loan of 
1,713,600 yen for the establishment of public re- 
tail markets. On account of loans for services 
for lowering the cost of living 56,000,000 yen 
was invested, while on account of loans for 
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the establishment of labor exchanges 336,700,09 
yen was loaned. Equally curious is the loap 
on account of pawn shop funds represented by 
73,300,000 and a loan for day. nurseries given ‘ 
296,000,000 yen. ‘There are also loans for the 
building of primary schools given as 5,509,000,- 
ooo and a loan on policies given as 233,576,009 
yen. This investment account is of exceptional 
interest as emphasizing the closest relationship 
of postoffice insurance to efforts on behalf of 
the Japanese government to raise the standard 
of living and supply the most trrgent needs for 
improving the condition of the poor. Supple. 
mentary to the tables were a number of very 
interesting maps and diagrams showing, for 
illustration, the fluctuation in the local mortality 
rate by provinces which is a distinct innova- 
tion. 

While from a standard of American business 
results the Japanese statistics may not be very 
impressive they are nevertheless considering 
the economic conditions of the country and the 
recent origin of the system a most suggestive 
indication of a new development of the thrift 
function among a population most urgently in 
need of higher standards of living. The whole 
system reflects a degree of thoroughness in 
matters of detail that is wholly admirable con- 
sidering the unusual difficulties to be met in 
making the life insurance function acceptable 
to the Japanese working class population. It 
may be said in this connection that the Japan. 
ese government for a number of years has 
made a close study of industrial insurance in 
the United States and Europe, and that it kas 
apparently drawn a successful compromise be- 
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tween the best in Occidental methods applicable 
to the needs of an Oriental population. The 
final outcome of the undertaking should be 
watched with great interest on the part of all 
concerned with life insurance development along 
new lines meeting the expanding conception of 
the business looked upon as social service 
rather than as a business concern in the ordi- 
nary sense of the word. 

Guardian to Hold Manager’s Group 
Conferences 

Sectional meetings for managers of the Guar- 
dian Life Insurance Company will be held this 
year at Atlantic City, St. Louis and St. Augus- 
tine, Fla. These gatherings, at points easily 
accessible to the managers in their respective 
territories, afford a splendid opportunity for 
close and effective field co-operation with the 
home office. 

Vice-President T. Louis Hansen and J. A. 
McLain, inspector of agencies, as representa- 
tives of the home office will attend all meetings 
and Mr. Hansen will act as chairman at the 
group conferences and some interesting talks 
are expected from this source. 

Frozen-Faced Prospects 
[To the Editor of THE Spectator] 

Perhaps you will like the within dig at our 
frozen-faced prospects. I feel sure that every 
agent of experience has run across their coun- 
terparts. 

The way I usually get some salvage out of 
their places of business is to write the office boy 


for a thousand. 
With best wishes for THe Spectator, I am, 
Sincerely yours, 
Marvin Mostey. 

Shady Dale, Ga., February 2. 

P. S.—I just this week secured issue of $90,- 
000 on one of your fellow New Yorkers, and 
think my close study of THE Sprcrator pre- 
pared me to handle the interview which re- 
sulted in the business. 
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Systematized 


The methods employed by George C. Jordan, 
manager of the Equitable Life Assurance So- 
ciety at Washington, D. C., in the past twenty 
years, have rolled up a score unequaled in the 
annals of the profession of life underwriting. 
By personally placing his name on more ap- 
plications than any other man in a given space 
of time, he has set a record that is salesman- 
most systematized form. The 
unique processes employed in making this 
enviable record, besides conducting an agency 
always well within the quotas of production set 
by the home office, reveal the use of two mod- 


ship in its 


ern instrumentalities in business never before 
employed to such advantage, in the high art of 
life insurance salesmanship. 

The old method of obtaining applications for 
life insurance was for the salesman to assemble 
a mass of random names drawn from the city 
directory. The visits to these prospects were 
without point. The problem facing George C. 
Jordan was not only to instill in the agency 
force the importance of consecutive work, 
which involved well con- 
secutive routes for the agents to follow in see- 
ing them, but to mapa course for himself which 
would enable him to come in contact with the 
greatest number of people in the shortest space 
of time who apparently were eligible to the life 
insurance principle. How he reversed the old 
idea about writing life insurance and brought 
to his office prospects, is one of the marvels 
of modern salesmanship. 

The telephone and postal service were em- 
ployed to bring about in the main these results. 
This entailed an addition to the clerical force 
of the office and the mailing of thousands of 
letters. First, all information available was 
carefully scanned to ascertain a reason for sub- 


chosen names and 


mitting a life insurance proposal. The informa- 








Sig # Pir 





oa 





fi MMauraner id the hat paid hard 






J, 


Wore On Garth. _— 











35 


Salesmanship 


tion, acquired through newspaper reports of 
marriages and births, government reports of 
appointments and promotions in the government 
service, records of maturing policies available 
in the office files, readily furnished a basis for 
the intelligent preparation of letters. These 
letters furnished the initial step in the perform- 
ance of either bringing the manager or his 
agents into personal contact with the prospect. 


Fottow1nGc Up Letters 

The follow up procedure, after mailing let- 
ters which had a specific point in them—sug- 
gested reasons why the person addressed should 
consider taking life insurance, was followed up 
by the use of the telephone more often than 
a personal visit. The reason of this is appar- 
ent. Not being content with the first impres- 
sion that the person addressed was ready for 
the life insurance proposition, the telephone 
further suggested that the time of the life in- 
surance salesman was equally valuable as the 
prospect’s, and at once placed the prospect at 
ease to reveal truly the state of his mind. 

The truth is that a large percentage of those 
addressed, mailed back a card enclosed in the 
letter, requesting further information about 
policies. When this occurred the phone was 
eliminated and a personal ca!l was made by the 
agent, or, the manager himself probably wrote 
another letter suggesting a personal interview 
at his office. Seldom has it been suggested in 
the annals of life underwriting that a prospect 
come to the insurance company’s office. But 
in Washington this has been done so many 
times that it has played an important part in 
Mr. Jordan’s record of writing more personal 
applications than any other man in the history 
of the business—or may we not say correctly, 
in the history of the profession of life under- 
writing ? 

It is well within the bounds of the achieve- 
ment of this agency to say that the system em- 
ployed has been demonstrated successfully from 
every standpoint. The additional clerical force, 
and all that it entailed, brought in from year 
to year a volume of business which in the past 
ten years has more than doubled. The percent- 
age of results from the letters written and the 
phone calls employed have been extremely high. 
The saving of time in using the mails and the 
telephone rather than walking long distances 
to see prospects has elevated the life insurance 
salesman from a drummer to a highly trained 
and efficient salesman, who is quick to sense 
whether there is anything in a prospect, and as 
quick to go on to the next man rather than 
lose invaluable time either in knockdown and 
drag-out competition, or harmful argument, 
with a person who would do almost anything 
but take life insurance. 

The successful operation of these two instru- 
mentalities so satisfactorily employed by this 
life insurance manager, has set a high record 
that can well be approached by other business 
enterprises whether they be automobile agen- 
cies, or any other commercial organization 
which seeks to sell to the public. 
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Personal Contest With Rival Salesman Will 
Boost Business 


By Franx H. WILLIAMS 


When the pep and enthusiasm of the insur- 
ance salesman is slumping, when the interest 
of the salesman in his work is slackening, when 
his sales are falling off and he is becoming blue 
and discouraged, what can he do to get things 
hack to where they should be and how can he 
go so far as to make the pep and enthusiasm 
he puts into his business greater than ever? 

These questions are highly important to many 
insurance salesmen because when a life insur- 
ance salesman begins to lose his pep and enthu- 
siasm and when his business from month to 
month is showing losses instead of gains, he 
and his whole proposition take on a listless, 
lifeless air which is invariably noticed by all 
the folks with whom he comes in contact. And, 
of course, the folks who notice all this naturally 
feel that they will be much better off by buy- 
ing needed insurance from some more progres- 
Sive, energetic salesman. 

Various insurance salesmen use different 
methods in getting a return of pep and enthu- 
siasm and business. All of these methods are, 
of course, worth while. But a method which, 
perhaps, hasn’t been used by some salesmen 
and which is very helpful indeed in getting 
the desired results, is that of putting on a per- 
sonal sales contest with some rival insurance 
salesman who represents another company. 

Here. is the way to put on such a contest: 

Go to some friendly rival insurance man and 
sav something like this to him: 

“Fred, business isn’t so good with me—I'll 
admit it frankly. I seem to have lost my pep 
and enthusiasm and all my interest in the 
game. I don’t want to get out of this business 
—life insurance is what I know the best of all 
and its where I’ve got the biggest chance of 
making good in a big way. So it’s up to me 
to get back my pep and enthusiasm as quickly 
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The agent who is selling insurance in 
this Company, which for seventy-three 
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as possible and start in showing sales gains 
each month instead of sales losses. 

“Now I’ve hit on a plan of doing this and 
the plan is to stage a sales contest with you 
for a period of two or three months. 


“T know you’re a good salesman and you're 
running up new records all the time, but I’ve 
got a hunch that if it came to a show down | 
could put it all over you in selling life insur- 
ance. So J’l! just bet you that during the next 
two months I can sell a greater volume of life 
insurance than you can. I don’t mean, just 
simply write more applications than you can— 
but turn in a greater volume of paid-for in- 
surance than you can. 


“You've been doing a lot of bragging, at one 
time or another, about how good you are at 
selling life insurance. Here’s you chance to 
show whether or not you’re really better than 
Iam. What do you say—are you on?” 

Most of the insurance salesmen to whom 
such a proposition was put would at once take 
up the challenge and enter into the contest 
gladly. They would realize that such a con- 
test would pep them up and make them get 
better results, just as it would the man who 
proposed the contest. 

So there would not be any difficulty experi- 
enced, as a general thing, in finding a friendly 
rival with whom to battle. 

Having inaugurated the contest it would then 
be up to the salesman to cash in on it to the 
fullest possible extent. 

And one of the best ways of cashing in on 
the contest would be by giving plenty of pub- 
licity to the proposition—letting the public know 
what was going on, arousing the public’s in- 
terest in the affair, making the public anxious 
to see the man who was doing the advertising 
win, and all that sort of thing. 

In telling the public all about the contest, 
the insurance man might state that he had pro- 
posed the affair and he might give the number 
of applications that he wanted to get signed 
and passed and paid for during the two months. 
Then, from day to day, he might give his 
score—the number of applications he had 
secured on the previous day, the total number 
he wanted to secure and his sum score to date. 
And he might also say that each $1000 of in- 
surance applied for was looked on by him as 
being one unit. 

This would give a newsy, timely, interesting 
touch to his advertising which would make the 
folks sit up and take notice and which would 
make them pay much more attention to his ad- 
vertising than if he didn’t have any such fea- 
ture in his publicity. 

This was the plan used recently by John 
Estes of Santa Ana, Cal., when he set out 
to win for himself the world’s insurance writ- 
ing championship. 

Mr. Estes announced to Santa Ana that he 
wanted to write 200 applications in a month— 
each $1000 of insurance applied for being con- 
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Indiana Insurance Department 


$411,739.90 Surplus Protection to 
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sidered as one application—and he stated that 
if he did write that many applications he would 
win the championship. Then each day during 
the month he used space in the local news- 
papers telling about the number of applications 
he had secured on the previous day, his total 
to date and the number still to go. 

Also in each day’s advertisement he told 
about some of the previous day’s experiences 
—how he had secured an application from one 
man as he sat in a barber’s chair, how he had 
picked up one pedestrian and written his ap- 
plication before two blocks were covered and 
all that sore of thing. 

Al] this advertising was very timely, newsy 
and interesting and almost the entire city found 
it interesting to watch the advertising from day 
to day for the purpose of seeing what progress 
Mr. Estes was making. 

Unquestionably this same sort of an adver- 
tising scheme would work equally well with 
the insurance salesman who was staging a sales 
contest with a rival insurance agent. 

In addition to cashing in on his contest by 
arousing interest in the proposition through the 
and timely advertising as 
this, the insurance salesman could cash in on 
the proposition by using the contest as his 
exctise for pinning all hesitant applicants right 
down to the point of signing on the dotted line. 

Almost every insurance salesman has a con- 
siderable number of lukewarm prospects who 
are always saying that they are going to pur- 
chase insurance some time in the future but 


use of stich newsy 


who are never getting right to the point of 
making the purchase. Generally when something 
extra special comes along which gives the in- 
surance salesman a good excuse for getting 
after these prospects hard, he is able to line 
up a lot of them. So if, during the first part 
of the contest, the insurance salesman would 
get after all lukewarm prospects he would be 
sure to get a worth-while amount of new busi- 
ness by doing so. 

The contest would also give the insurance 
salesman the excuse for talking insurance every 
waking hour of his day and, unquestionably, 
this would help him greatly in cashing in on 
the contest to the fullest possible extent. 

Tt is sometimes the case that the insurance 
salesman hesitates about constantly and eter- 
nally talking insurance to everyone he meets 
at all times of the day and night. He doesn’t 
want to make himself a nuisance, he wants to 
retain his friends and so he often passes up 
good chances for putting over a sales argument 
that might help greatly in making a sale and in 
closing the contract. 

But during the course of his contest the in- 
surance salesman might give fair warning to 
all folks, in his newspaper advertising, that he 
was going to talk insurance all the time at 
every chance he got during the month, and this 
warning would put people in the mood for 
listening to him and so would be a big help in 
getting more insurance. 

Then, too, the insurance salesman could cash 
in heavily on the contest by talking larger 
amounts of insurance to every person who was 
willing to sign an application. The man who 
can afford to take out a thousand dollar policy 
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can afford to take out one for twice that 
amount; the man who can afford a five thou- 
sand dollar policy can aftord one for seventy- 
five hundred, and so on. So, by keeping this 
thought in mind, that everyone who signs an 
application can afford a bigger policy than he 
is securing, and by urging folks to secure more 
insurance, the salesman would, unquestionably, 
get more business. 

All this would, certainly, pep up the insur- 
ance salesman and increase his enthusiasm, 
whether he won the contest or not and this in- 
creased pep and enthusiasm would show its 
effect in increased business long after the con- 
test was over. 


Sun Life’s Conservation Department 


A development of life insurance that has 
been evolved within the last ten years that will 
be found to be of much interest to life com- 
pany economists and executives is the excel- 
lent results achieved in the prevention of lapsa- 
tion by the conservation department of the Sun 
Life Assurance Company of Canada. This 
organization has the distinction of being re- 
garded as among the first pioneers in this 
phase of the business, as it has maintained a 
head office conservation department for the 
past ten years. Its singular success in the 
enterprise of keeping business on the books 
of the company may be considered in the light 
of a paragon and, consequently, is a suitable 
model for emulation among other organiza- 
tions where this very common ill is prevalent. 

In its efforts in the prevention of lapsation 
the conservation department has found that 
the first renewal lapse ratio is observed as the 
most accurate guide of company progress 
along this line and, accordingly, very complete 
and meticulous records and charts are kept 
month by month. In quoting the very note- 
worthy results achieved by the department it is 
of peculiar interest to examine its figures for 
the period subsequent to the tremendous in- 
flation in life insurance production which oc- 
curred in 1920. During the following two 
years the company’s first renewal lapse ratio 
reached its peak of about 18 per cent. Grad- 
ually, with the concentrated work of the de- 
partment, the percentage was reduced until it 
stands to-day at approximately 11 per cent. 
These statistics are the results of the com- 
pany’s Canadian experience. In the United 
States the business of the Sun Life shows a 
first renewal lapse ratio of less than Io per 
cent. 

A little insight into the methods of the 
organization shows that these favorable experi- 
ences are the direct result of the policy of 
the conservation department in furthering per- 
sonal contact on the part of the agent with 
the policyholder whenever possible. However, 
the agent does not come in for any direct in- 
struction from the department, but receives his 
education, on the various methods evolved in 
conserving business, from his manager and 
division superintendent, who, in turn receive 
instructions disseminated from the head office 
conservation department. These instructions 
are based upon the recorded figures of the com- 
pany’s experience as a whole. This system, 
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functioned most 


as is demonstrated, has 
efficiently in the Sun Life and could be in- 
stalled in other similar organizations with the 


same results. 


When to Take Out Application 

The time to take out the application in a can- 
vass puzzles many salesmen. Should they await 
the “psychological moment”? Many salesmen 
negative this emphatically, saying that taking 
out the application during canvass makes a 
“break” in the mental contact—and it is clear 
that this is very likely true in the average case. 
These experienced salesmen state that the ap- 
plication should be produced (even if not 
spread out) at the beginning of actual canvass 
—that this procedure has an effect upon both 
prospect and salesman and conduces to success. 

If you haven’t heretofore done so, try it. 
Without flourish, take out the application blank 
with other papers and have it ready. It will 
give you confidence, and it will show your 
prospect that you have confidence—and that 
helps you. If this is a new way with you, try 
it, for many old-timers strongly recommend it. 
You'll need more application blanks than here- 
tofore—Points. 


Plico Club of Philadelphia Life Hold Series 
of Meetings 

The first of a series of four monthly gather- 
ings of the home office Plico club of the 
Philadelphia Life Insurance Company of Phila- 
delphia was held on Monday of this week in 
Philadelphia. Boyce Thomas, head of the group 
department of the “Etna Life Insurance Com- 
pany, spoke interestingly on group insurance, 
and the company furnished the members with 
and excellent picnic luncheon. 

The second, third and fourth meetings of 
the series together with the speakers arranged 
for will take place as follows: March 2, Paul 
Huttinger, Penn Mutual Life, “Business In- 
surance and Its Relation to Taxation”; April 
6, F. G. Pierce, manager of the Connecticut 
General Life, “How to Get Prospects and How 
to Keep Insurance in Force’; May 4, C. M. 
Taylor, assistant secretary of the Provident 
Mutual Life, “Fundamentals of Life Insur- 
ance.” 


The Essence of Life Insurance 


In writing to William Breiby, the author of 
The Essence of Life Insurance, Harry Everts 
Morrow expresses his personal opinion of the 
book named as follows: 

After a careful perusal of your book, The 
Essence of Life Insurance, I am glad to be 
able to say that it is most unusual, in the clear 
and concise manner in which you have handled 
a difficult and often misunderstood subject. 

I believe you have done a real service in pre- 
senting many of the usually uninteresting and 
technical aspects of the business, in an inter- 
esting and practical way. 

Mr. Morrow is widely known as a successful 
and popular general agent in New York city, 
where he was lately honored by being elected 
president of the local life underwriters’ asso- 
ciation. 











NEW POLICY 





Disability Benefits of 
$15.00 per $1,000.00 
Waiver of Premium 


Broader Double 
Indemnity Clause 


Loans at end 
of 2nd year. 


The 
Manhattan Life 


Insurance Co. 
of New York 
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Letters of a Would-Be 


Life Insurance Agent to His Girl 


By H. O. Jones 





The “hero” of these letters is of a type 
that is fast becoming obsolete, titere be- 
ing no room for such as he is in a busi- 
ness which now requires undoubted gifts 
of personality, ability and general knowl- 
edge. The accompanying letter is the 
third of a serics which brings out in a 
novel manner the mistakes an agent can 
make. Companics or general agents that 
are interested are invited to write to the 
editor and if sufficient interest is shown 
they will be issued in booklet form— 
I-pitor’s Note. 











My Dear Gladys: 

I am glad everything is going on as usual at 
home as it is with me at present. 

Well, in my last I was taking about ap- 
proach which is tekneek for the way you 
meet people. You know how to meet friends 
and people you know, and generally you can 
do it with a smile. Only they often spoil it 
with a laugh. Some times you meet a fello you 
don’t know. And then you have to use dis- 
cretion in the way you sail into a man. Tact. 
You could use this for my midlle name, eh 
Gladys? 

I went in yesterday to see a fello who ought 
to have been good for a policy, and it was a 
job to get in to see him. 

“Who do you reprecent?” his clerk said, and, 
tactful, I said, “I reprecent myself and I pay 
good dividends. This is a important matter 
and can’t be aloud to wait.” We looked at one 
another. Hard. But I got in, you bet, Gladys. 

His boss was as busy as anything and glared 
at me over his glasses. I told him who I was 
and reprecented the Great Ever Life Company. 
He said he wasn’t interested, to which I come 
back with “are you sure that by this time next 
month you won’t want no more life assurance ?” 
He got very red in the face and said, “yes, I 
won’t want none” and went on writing just as 
if I wasn’t there at all. As I didn’t move he 
rang for his stenog and began to dictate. When 
he was on his third letter I got out. Feeling 
mean. Teknikally they call this a cold can- 
vass, Gladys, but I was hot enough when I got 
through. 

A cold canvass means you are going to see 
a man you have never seen before and_ will 
never see again. 

I told the manager about it 
“good heavens you shouldn’t have gone there. 
You aren’t fit for that sort of thing yet and 
shouldn’t tackle those sort of 
know him well. You probably weren’t right 
in your approach.” 

“I got in;”’ I said. 
he said. “But don’t get discouraged and keep 
a stiff lip. I will call on him and explain.” 

He called on him and would you believe it, 


and he said, 


problems. I 


“Yes, and you got out,” 


> 
38 


Gladys, he got a $10,000 policy from him 
Which proves that blood’s thicker than Water, 
Gladys. I know you would like the manager, 
hut say, hasn’t he got some pull? He said | 
nerely got the company in wrong, but if they 
can get a policy like that when they’re Wrong. 
the more calls I make the better. Only it 
deesn’t bring much in to me. j 





The Providers 
Life Assurance 
Company 

Operates in Illinois, Ohio, 
Missouri and Michigan. 


Desires to secure a capable 
agency organizer. 
Salary and commission. 
Apply Home Office 
1530 N. Robey Street 
Chicago, IIl. 




















One of Illinois oldest and best 
companies. Organized 1897. 


Assets over $4,500,000. In- 
surance in force $115,000,000. 
Purely mutual. 


Full coverage contracts. Or- 
dinary Life — Installment — 
Double Indemnity — Term — 
20-Pay Savings. 

The best for the policyholder 
and agent. 


Operating in 20 States. For 


territory write today. 


AGENCY DEPARTMENT 
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LIFE 


You ma is getting excited over nothing about 
that policy I told you about. It don’t cost you 
ve my benelishiary. Knowing your 
family’s finances I wouldn't have put your 


name in my policy if it was going to cost you 


nothing to b 


anything. 
When I grve, 
I'm glad 


I’m like that, Gladys. 
father is 


I give. 
know working 
It must be sort of disturbing after 
Grumbling. 


your 


once more. 
such a long 


I sent you my old bank uniform for your 


time at home. 


prother, Jim, as your ma can cut it down. It’s 
made of good stuff and everything helps when 
the wage-earner earns none. 

Your old man and me will never hit it. He 
ain't a tryer. I'm learning every day but if I 
wasn't a tryer I think I would get fed up. The 
manager says that’s the way with his business. 
Tust when vou think things is rotten some- 
thing comes along and you're glad you stuck it. 
I'll be glad when something turns up for me, 
though the manager says it’s early enough yet. 
He’s a great man for bucking you up. 

I wish I knew where he got all his business 
from. He says that everyone wants insurance, 
only they like to be told about it. And what 
Those I’ve seen seem to think its 
smallpox the way they run from it. And they 
don't want no vaksination from me. But if 
they die without no insurance its me that gets 
the blame. And if they die with insurance | 
don't get no credit. Some of our fellos watch 
the papers for items. With results. So I went 
to see a man who was in the papers for a big 
advance in his position. I got there at 9 a. m. 
and found 200 agents in a line all waiting to 
tell this man how glad they was he was getting 
along so nice. 

I did not join the crowd but sneaked around 
the corner. When there I quietly got out my 
prospect cards what I got from the newspapers. 
One was about a couple that had just got mar- 
ried and was receiving. I went round and 
found she had bought that morning a vakume 
cleaner and the day before a set of brushes. 
She told me to call again in one vere when she 
would have paid for these things. I have made 
a note of it, but when I get round again I ex- 
pect she will have just bought a pram for her 
first baby. 


it means. 


She will then most likely have also gone in 
for a cash register for this first born. I have 
remarked that women are awful strong for 
saving time and work. They put their money 
out accordin for a useful purpose. 

I’m glad you're diferent, Gladys. 

As I am always, 
Your old fashioned, 
HENRY. 





Prudential Conference 
(Continued from page 7) 


might be for $2000. Any 
surance 


policy type of in- 
can. be written under this plan except 
term or preliminary term. The new rule ap- 
plies to women also. Vice-President F. H. 
Johnston spoke of the furore created by the 
appearance of the modified life contract and 
referred ironically to the opposition offered by 


one life underwriter to this coverage, saving: 


“We won't name him except to call him Myr. 
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FABLES FOR. — 
| _ THE MAN IN THE STREET 


BY WILLIAM ALEXANDER 




















SCHOOLING FOR THE KIDS 
“You must be very proud of your kids,” said Agent Tray to Mrs. Nanny 


Goat. 
“T am, 


“And,” 


“That’s right,” said the agent, 


“Well, 


live or die?” 
‘That,’ 
“Not at all,’ 


So Mr. 





* said the father, 
replied the Agent, 
give you insurance which will provide sufficient funds 
to take your boys through college.” 

Goat secured three Educational Policies. 
And when his three sons heard about it they jumped 


”* said she, “‘they are perfect dears.” 
said William her husband, “they play hookey 
from school whenever they get a chance.” 

“You intend to send them to college, of course?” 
“Nothing is more 
deplorable than to see a child taken out of school after 
his father’s death and forced to earn his living as an 
errand boy still ignorant of life and 
the ways of the world.” 
my boys will certainly 
have an education if I live.” 

“But why not give them an education whether you 





‘is easier said than done.” 
“my company will 


for joy; for, alin they hated going to school, they all wanted to 
go to college and get on the ’Varsity Ball Team. 


PENNIES AND POUNDS 


‘“‘No insurance for me,” 
lot of money.’ 


“But,” said Mr. Shetland, 


said Mr. Burro, “‘hereafter I intend to save a 


“vou may die before you have time to ac- 


cumulate much capital, whereas if you will make a small annual deposit 
with my company you will receive at once an Insurance Estate of $15,000.” 
But Mr. Burro refused, and in six months he was dead, and instead of 


leaving his widow $15,000, he left her only $145.30. 


APPLICATION: 
Take care of the pennies and the pounds will take care of themselves. 


N. B.—This series of Insurance Fables for The 
Mail 50 cents for a copy. 
pany, New York. 


Man in the 
beral discounts on quantity orders. C 


Street has heen published in book form. 
pyright. 1924, by The Spectator Com- 








Yammer.” <A shout of laughter met this sally. 

In the course of the speech made by Vice- 
President Gray, in which that official related 
the outstanding features in the history of the 
erowth of the Prudential, he instanced THE 
SpecTATOR as being one of the first insurance 
journals to make reference to the possibilities 
of industrial life insurance in the United States. 
In its issue for August, 1872, THE SPECTATOR 
printed a digest of the sixth schedule of re- 
turns as filed by the Prudential of london and, 
after reviewing the method by this 
organization operated, concluded its analysis 
with the following prediction: 

As the plan is one which, even if not brought 
into practical use in the United States, will be 
pretty certain to attract attention tor some time 
se come, we give this Prudential tariff in full. 

s likely to be valuable for future reference, 
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which 





and possibly may prove the corner-stone upon 
which some American Prudential may yet rear 
itself to proud eminence. 

The verification of this forecast was pointed 


out by Vice-President Gray and was capped by 
a recital of the events which led to the 
tremendous development of industrial insurance 
in this country, and to the present enviable 
position of the Prudential Insurance Company 
of America. 


PLepGe Support to GOVERNMENT 
During the morning a telegram of congratula- 
tion and good wishes was received from the 
managers of the Metropolitan Life, who were 
meeting in New York on the same day, and an 
appropriate reply was dispatched. Recalling 
the appearance hefore the conference two years 
ago of Calvin Coolidge, then Vice-President of 





LIFE 


the United States, the following resolution was 
adopted by the Prudential representatives and 
was sent to the White House: 


The biennial convention of the Prudentia! 
Insurance Company, consisting of several hun- 
dred representatives from all over the United 
States and Canada, remembering with grateful 
appreciation your presence at our convention 
two years ago and the force and value of the 
statements which you made at that time, wishes 
in this manner to pay its respects and send 
greetings. While we realize that under exist- 
ing conditions it is impossible for you to he 
present on this occasion, we cannot refrain 
from expressing our pleasure at your hearty 
endorsement of everything which makes for 
the protection of the home. We also desire to 
pledge our utmost support in your campaign 
for economy in public expenditures. 


Seconp Day’s Session 
The Friday the Prudential’s 
biennial conference convened in the afternoon 
and the first speaker, W. F. Austin, dealt with 
the questions of international relationships and 
the broader aspect of foreign trade and repara- 
tions. 


session of 


American participation in world affairs 
was discussed and the superintenaents and 
managers were urged to take an intelligent in- 
terest in the country’s foreign policy. 

Following Mr. Austin, Pyesident 
who also acted as chairman of Thursday’s 
gathering, called on Medical Director J. Allen 
Patton. Dr. Patton explained the company’s 
longevity service to policyholders and asked 
for the co-operation of the field forces in his 
Conrad V. 


Duffield, 


work. Superintendent Dykeman, 


who has served the for forty- 


company 


Ime SPECTATOR 


‘ 


: 
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five years, was next introduced and gave a briet 
account of the early history of the company’s 
agency force from the time when, in 1879, the 
Prudential’s cash in bank amounted to only 
$8000. Superintendents Baker, of New York; 
Scott, of Bethlehem, and Zimmer, of Milwau- 
kee, all made short talks, as did managers Wil- 
liamson, of Philadelphia, and Foehl, of New 
York. The latter, C. A. Foehl, stated that in 
the first twenty-nine days of this year his 
agency had already written $3,150,000 of life 
insurance, of which $2,900,000 was paid for 
business. This presaged well for the golden 
jubilee year of the Prudential, it was indicated. 
3efore calling on Assistant Actuary Little, 
President Duffield praised the work of super- 
intendents Bonner of Scranton and Kielty of 
Wilkes-Barre, whom he referred to as those 
“two coal barons, coal-dust twins,” whose rec- 
ords were such an example to the company’s 
field force. Assistant Actuary Little followed 
and told of the company’s interest in group in- 
surance and its desire to develop this line dur- 
ing the coming months. 

When the time arrived for President Duf- 
field to make his farewell address, he elected 
to do away with stilted phrase and metaphor 
and made his last remarks of the day a kind 
of “homey” chat instead of a set speech. He 
began by paying eloquent tribute to those Pru- 
dential men who had died during the past year, 
dwelling with particular stress upon the loss of 
Vice-President Tasney. After the 
names of the dead, the speaker sounded a hope- 
ful and courageous note when he said: “Like 


reading 


good soldiers, we will tighten up the ranks ap 
forward.” An 


j 
march announcement of a“ 
terest which was made by President Duffey 
was that the company was now at work try. 
ing to develop a system whereby money could 
be loaned on homes while the buildings were 
still in process of construction. The housing 
problem was one of the greatest questions be. 
fore the nation, stated the speaker, and shoylq 
be of primary importance to life insurance com. 
panies. President Duffield pledged the Prude 
tial to the support of measures seeking the we 
fare of the people through doing away with 
city slums; to the support of government prin- 


1) 
l- 
} 
[+ 


and to 
the support of the laws as the now exist. At 
his suggestion, a resolution 
violations was formed and adopted. In con. 
clusion, the Prudential’s chief urged the man- 
agers and superintendents to give their best 
efforts to making the company’s golden anni- 
versary year a period of progress for the 
organization and betterment for its agents and 
policyholders. 


ciples in dealing with foreign nations; 


decrying law 


New Hampshire Inheritance Tax 

It is learned that the Supreme Court of New 
Hampshire has decided in the case of Henry 
A. Emerson that the 1923 inheritance tax law 
is unconstitutional on the ground that legacies 
are not all taxed at one common rate. 

—Warren T. Diefendorf of Brooklyn, N. Y., man- 
ager for the Mutual Life of New York, reports ap 
plications last year amounting to $18,192,049, against 
$16,765,598 in 1923. 


















Shortening 


which includes: 


lars-and-cents prospects. 


and creates good will. 


to policyholders. 


OF AMERICA 








the Selling Process 


To aid the Agent in his field work, we have a 
very practical plan of Home Office Co-operation, 





An Agent’s Training Course—a complete and 
original course for new and old agents. 


A Prospect Bureau— that develops genuine dol- 


Selling Helps— Advertising material to pros- 
pect and policyholder alike, holds business 


Policyholders’ Insurance Service—Embodying 
the ideals of true service to your client. 


Health Service of the Life Extension Institute 


Supplying you with such selling tools makes your 
success greater and more productive. For infor- 
mation concerning agency opportunities, address: 


T. LOUIS HANSEN, Vice-President 
THE GUARDIAN LIFE INSURANCE COMPANY 





Established 1860 under the Laws of the State of New York 
50 UNION SQUARE, NEW YORK 






























AMERICAN 
CENTRAL 


Insurance Co, 
INDIANAPOLIS 


HERBERT M. WOOLLEN 
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Incorporated 1851 


BERKSHIRE LIFE INSURANCE COMPANY 


PITTSFIELD, MASS. 





| Winthrop M. Crane, Jr., President | 





This Company has always pursued those policies 
in the conduct of its business that have given it 
a high reputation for stability and fair dealing. 


Has always rendered the highest grade of service to 
its policyholders. 


Has always extended reasonable assistance and en- 
couragement to its representatives to develop 
and hold their business. 


Its policy contracts give to each individual insurer 
full protection, safeguarding, at the same time, 
the interest of all its policyholders. 


FREDERIC H. RHODES 
Vice-President 


JOHN BARKER 
Vice-President 








Cc. B. ROBBINS, President. 
THE OLD LINE 


CEDAR RAPIDS LIFE INS. CO. 


CEDAR RAPIDS, IOWA 


Cc. B. SVOBODA, Secretary. 


Financial Conditions December 31, 1924 
ASSETS 


First: Moetgages on Farm Hands... ... . .00 ccc cscs csewes $1,794,873 .00 
Municipal Bonds, Liberty Bonds and W.S.S.............. 9,620.51 
Prenuunm Notes and Policy LOahs..... <<. 60 cnc ccvce ces ensues 375,346 .40 


Cash in Banks and Office and Other Ledger Assets.......... 
Interest Accrued and Net Uncollected and Deferred Premiums 
(Reserve Charged in Liabilities) 


64,129 .84 
92,163 .06 


GROSS ASSETS...... . .$2,336,132.81 





Less Assets not covered by Reserve Ne etch ee een 37,118 .34 
SRC MMOS Fe BFS gain alo. cid Ciask se care ree AOR eae re $2,299,014 .47 
LIABILITIES 
Tax Reserve and Other Liabilities....... «25. ccccecccccccse $24,465 .82 

Legal Insurance Reserve and Reserve for 
SHOCINE DRONE oie os sis nae cmanwe anne ee $2,040,983 .70 
Sarplus to Policgholders:. ........5 0c cscese 0s ee 233,564 .95 
TOTAL FOR PROTECTION OF POLICYHOLDERS.... .$2,274,548 .65 


HOW WE ARE GROWING 


END OF GROSS ASSETS INSURANCE IN 
FORCE 
pS Porn mAperir rc, $95,000.00 
Be are a eae rare rare een t: 53,106.27 1,120,495.00 
i PEEP ENaC cee ry ne ee 142,741.60 2,154,370.00 
Reis ox cal anicer os oy sae eneeee 237,351.38 3,004,245.00 
ES wale das wear defamation dees 366,655.33 4,612,580.00 
lacs sp Hn ated» pea a Ameer aa 535,795.19 5,766,062.00 
) 6 GRR Ue ner merger crc e 790,890 7,700,619.00 
Lu Ser errr ere tor 1,225,215.29 12,421,688.00 
jo REESE rer cry er 1,745,430.08 14,800,070.00 
MN al alone i ea a aie 6 Sarwan meee 2,336,132.81 16,544,009.00 


GOOD Chance for GOOD Men to Build GOOD Future 
IOWA MINNESOTA SOUTH DAKOTA NEBRASKA 











Annual Statement 
JANUARY 1, 1925 





CE Ee Te $17,654,891.20 
Capital, Surplus, and Special 
Oh ead a he rely is 1,125,137.40 
Legal Roserwe..........:....«--. 15,877,401.00 
Paid to Policyholders and Bene- 
ficiaries since organization.... 22,972,978.61 


INSURANCE IN FORCE 


. a eee $36,853,610.00 
maa Ws oie a 48,507,114.00 
January 1, 1920............. 92,109,284.00 
January 1, 1905................. 160,393,555.00 


To the members of what is now ‘‘’The Honor Club” 
is due the credit for finding the materials of which 
this progress has been made:—a volume and quality 
of business above the ordinary. 














PUBLIC LIFE 
INSURANCE 
COMPANY 


HOME OFFICE 
CHICAGO 
ILLINOIS 


ALFRED CLOVER 


CHAIRMAN BOARD |: 
OF DIRECTORS 
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INSURANCE: 


A Practical Exposition for the 


Student and Business Man 
By T. E. Youne, B.A., F.R.A.S. 


Third Edition—Revised and Enlarged 








Mr. Younc’s book is a lucid, simple exposition of the principles 
and practice of life, fire, marine and other branches of insurance, 
specially adapted for the use of the underwriter, student and busi- 
ness man. It has been adopted as a text-book by Yale University. 
In the Tuirp EpiTION the author has taken pains to elaborate the 
work, more particularly in reference to his own views upon the 
limitation of risks, while a simple explanation has been furnished of 
the force of mortality. 


Price, Third Editon, 424 pages - $3.00 


Insurance Office Organization 


Managements and Accounts 
By T. E. Younc, B.A., F.R.A.S., and Ricnarp Masters, A.C.A. 


Second Edition—Revised 


This book will be found to be a valuable guide to the proper 
organization and conduct of an insurance company. In it Mr. 
YOUNG points out the best methods to be followed in the formation 
and management of an insurance company’s staff, and the most 
systematic and economica! administration of its business. The 
practical features relating to the operation of a company are com- 
prehensively discussed. 

The general principles of bookkeeping are also treated by Mr. 
YOUNG, and are elaborated in succeeding chapters by Mr. MAsTERrs. 
The general, life, fire,ymarine and accident departments are taken up 
separately, and the necessary books and accounts illustrated aud 
described in detail. 

This work should be invaluable to anyone contemplating the 
establishment of a new insurance company, or who wishes to im- 
prove present bookkeeping methods. It contains 150 pages and is 
bound in cloth, 











Price, post paid, $1.75 





Principles of Insurance. By J. E. Exe. A book which 
will aid in a clear understanding of the principles and practices of 
accident, fire, marine and life insurance. 

Price, post paid, $1.00; 





Accountancy. By Francis W. PIxLey. An entirely new 
work dealing with Accountancy from a theoretical and practical 
point of view The latest exposition of the science. 318 pages, 


Price, post paid, $2.25 





Pitmans Secretary’s Handbook. A complete secretary’s 
manual prepared by HERBERT E. BLAIN. It covers secretarial 
work thoroughly for public and private institutions and for indi- 
viduals. (Second Edition, revised, omitting joint stock secretary- 


ships. 
sand FPrice, post paid, $1.50 


Principles of Marine Law. By LAawrENcE DuckworTH. A 
knowledge of Marine Law is of the utmost importance to all those 
who are in any way connected with marine insurance or the ship- 
ping trade, and the volume covers all the essential features. 

Price, post paid, $2.25 








Office Organization and Management. By LAWRENCE R 
DicksEE, M. Com., F.C.A., and H. E. BLatn. This volume gives in 
detail, with the aid of specially selected illustrations and copies of 
actual business forms, a complete description of management and 
organization under the most improved and up-to-date methods. 


315 pages, cloth. ; 
Price, post paid, $2.25 





SOLE SELLING AGENTS of the above works for the Insurance world 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 














Company’s Home 
Office Building 


AMERICAN 
SURETY 
COMPANY 


of NEW YORK 


100 BROADWAY 


Fidelity and Surety Bonds 
Check Forgery and Alteration Insurance 


Burglary Insurance 

















Progressive agents will find it a decided advantage 
to have the agency of this company that does render 
a SUPERIOR SERVICE. 


We have valuable agency territory available in the 


following States: 


Arkansas Maryland Ohio 

Colorado Massachusetts Pennsylvania 
Connecticut Michigan South Carolina 
District of Columbia Minnesota Tennessee 
Illinois Mississippi Texas 

Indiana Missouri Virginia 

Iowa Nebraska West Virginia 
Kansas New Jersey Wisconsin 
Kentucky New York Wyoming 


North Carolina 


Correspondence solicited. 


Detroit Fidelity and Surety Company 
Home Office, Detroit, Michigan. 
Homer H. McKee, President. 























Desirable Territory Open for 


General Agencies in Arkansas, 


Minnesota and Western Kansas 


Central States Life 
Insurance Co. 
St. Louis, Mo. 
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SNTER-SOUTHERN UFE BUILDING 


THE INTER-SOUTHERN LIFE INSURANCE CO. 
LOUISVILLE, KENTUCKY 
JAMES R. DUFFIN, President 


is a good Company 
CLEAN — STRONG — PROGRESSIVE 
Over $100,000,000 of business in force 




















Field Annuals 


and 


Insurance Directories 


for 


*Greater New York 
{New York State North Carolina 
New Jersey South Carolina 
Kentucky Virginia 

Texas 


Tennessee 


*City and Suburban. 
tExclusive of Greater New York. 


Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 
panies represented, etc. 


Many new features are included that will be found 
only in “Field Annuals.” 


_ Price of each $5.00 Postpaid 
THE INSURANCE FIELD COMPANY 


Incorporated 


LOU!SVILLE, KY. 


P. 0. BOX 617 


IFE IN- 
SURANCE 
FABLES 


TWO NEW BOOKS BY 
WILLIAM ALEXANDER 





INSURANCE FABLES FOR 
THE MAN IN THE STREET 


Single copies 50 cents 


FABLES FOR LIFE 
UNDERWRITERS 


Single copies $1 


Liberal discounts for large orders 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 


























INCORPORATED 1871 


Life Insurance Company of Virginia 


RICHMOND, VIRGINIA 


Issues the most liberal forms of ORDINARY 
Policies from $1,000.00 to $50,000.00, 
with premiums payable annually, semi-annual- 

ly or quarterly, and 
INDUSTRIAL Policies from $12.50 to $1,000.00, 
with premiums payable weekly. 


CONDITION ON DECEMBER 31, 1923. 


ee eae ee ere ee ee oe $36,916,613 .75 
pS AS ere epee Cm eee Ue cece ame eee 32,373,207 .24 
Cantal and Sus plities« << cesawasvncosovecacss 4,543,406 .51 
WiASRHOOs S90 ORCS on x 3.o 5 oa hasisinecrananaceeas 255,168,568 .00 
Payments to Policyholders................... 2,696,034 .43 
Total Payments to Policyholders since Organiza- 

CUB as oc wala ra Saka Kode eek od ee $32,747,895 .35 


JOHN G. WALKER, President 
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The Fidelity an (Gualty Ginpanyot NewYork 


—1876— ROBERT J. HILLAS, Pres. —1924— 


CASUALTY INSURANCE and SURETY BONDS 


Total Assets Over Thirty-one Million Dollar® 
Total Reserves - - Over Twenty-one Million Dollars 
Surplus to Policy Holders Over Nine Million Dollars 





yosses Paid to June 30, 1924  Oser One Hundred and Seven Million Dollars 
Agencies in All Important Towms: 











Thursday 





WESTERN RESERVE 
LIFE INSURANCE COMPANY 
MUNCIE, IND. 

An Old Line Legal Reserve Company 
We issue all Standard forms of policies, 
Agents wanted in Indiana and Ohio. 
JOHN W. DRAGOO, Secretary 

















SURETY LINES BRANCH OFFICES: CASUALTY LINES 
Albany Detroit Philadelphia 
FIDELITY Atlanta Hartford Pittsburgh ACCIDENT 
CouRT Baltimore Indianapolis Richmond DISABILITY 
FIDUCIARY Brooklyn = Louisvil San Francisco HEALTH 
CONTRACT Buffalo Milwaukee St. Louis LIABILITY 
DEPOSITORY Cleveland Montreal Washington COMPENSATION 
FORGERY Concord Newark AUTOMOBILE 
PUBLIC OFFICIAL METROPOLITAN OFFICES: ELEVATOR 
FEDERAL OFFICIAL 130 William Street, NEW YORK CITY PLATE GLASS 
CUSTOM HOUSE GENERAL AGENCIES BURGLARY 
REVENUE Boston Fargo St. Louis ROBBERY 
LICENSE Cincinnati Kansas City St. Joseph THEFT 
FRANCHISE Chicago New Orleans Salt FLY-WHEEL 
EXCISE Dallas Providence City BOILER ENGINE 
INDEMNITY Denver Rochester Seattle PHYSICIANS 
MISCELLANEOUS A.J. Forres, Vice-Pres,, charge of Agency Dept. DRUGGISTS 




















Pan-American Service Includes 


Educational Course 
Individual Sales Planning 
Aid in Organization and Business Building 


Unexcelled Policies—Life, Group, Accident and 
Health 


We have a few General Agency openings for men not 
presently attached. 


Address 


E. G. Simmor:, Vice President and General Manager 


Pan-American Life Insurance Co. 
NEW ORLEANS, U. S. A. 
Crawford H. Ellis, President 





Insurance in Force Over $158,000,000.00 
Assets Over $10,000,000.00 


We issue all Standard Forms of Old Line Legal Reserve Policies 
at Net Cost to Master Masons only. 


To Agents who are Master Masons in good standing we offer: 
1. Liberal First Year Commissions 
2. Continuous Renewals—thus insuring an income for life 
to permanent Acacia Agents 
3. Real Home Office Cooperation 





WILLIAM MONTGOMERY, President 
Homer Building Washington, D. C, 





ACACIA MUTUAL LIFE ASSOCIATION 











Desirable territory open for General 
Agencies in Virginia, Florida and District 
of Columbia. Excellent opportunity for 
producers who can furnish unquestionable 
references. 


Our Home Life Insurance Co. 
Suite 206-7-9-10 Commercial National Bank Bldg. 
WASHINGTON, D. C. 

















EXCELLENT OPPORTUNITY 
for Reliable, Energetic men to represent us in the states 
of Illinois and Missouri with direct Home Office contracts 
Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 
Clarence J. Daly, President DENVER, COLORADO 











WANTED 


Producers who desire the best monthly premium Health and Accident 
Policies on the market. Excellent contracts. First-class Company. No 
ments, chance for promotion. 
FEDERAL CASUALTY COMPANY «= = = DETROIT, MICHIGAN 
POLICY WITH FUNERAL BENEFIT 
Sold by—DETROIT CASUALTY COMPANY «= = DETROIT, MICH. 
(Same Management as Federal Casualty Company.} 





NEW and up to date poly 
contracts. REAL SERVIC 

toPolicyholdersand Agents. 

; NOT SO BIG to lose sight of 

individual Agents, and big 

nsuranceCompany 2nd Poticynotders satistac- 

an olicyholders satisfac- 

p VA torily. SOME GOOD terri- 

tory in IOWA and SOUTH 

DAKOTA open for Agents. 


JAS. H. JAMISON, Pres’t 





DES MOINES, IOWA 











for IN DIANA 


GENERAL AGENTS and 
DISTRICT AGENTS 





APPLY 


COMMONWEALTH LIFE INSURANCE CO. 
LOUISVILLE, KY. 

















wae 


Southwestern Life Insurance Co. 
Dallas, Texas 
T. W. VARDELL, President T. L. BRADFORD, Vice-President 


Sound = Progressive = Successful 


Insurance in Force over $112,500,000 
Assets over 12,100,000 


Operates in Texas only 
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THE DEMAND FOR AN OUTLET FOR CATASTROPHE AND EXCESS REINSURANCE 


OF WORKMEN’S COMPENSATION, LIABILITY AND OTHER CASUALTY LINES 
IN AN AMERICAN COMPANY HAS BEEN MET BY 


American Re-Insurance Co. 


242 S. 13th Street Philadelphia, Pa. 


Assets - - - - $4,336,405.62 
Capital - - - 750,000.00 
Surplus - - - 885,425.17 
Voluntary Catastrophe Reserve 500,000.90 
Reserves - - - 2,200,980.45 


RE-INSURANCE ONLY 


Specializing in Workmen's Compensation Catastrophe and Excess Liability Treaties 


Competing with no direct-writing Insurance Company 





Qualified before U. S. Treasury and Licensed by Principal States 
Financially Strong Conservatively Managed 
CORRESPONDENCE INVITED 


Liberal Contracts 

















YAS perenne 
te 
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- ae ¢ 


SAY VEL ROA “ 


You Deal Directly, 
We Serve Correctly 



































1846 1925 


THE CONNECTICUT MUTUAL 
LIFE INSURANCE COMPANY 


Hartford, Conn. 


Insurance in force (Dec. 31, 1924). $541,268,924.51 
Total Admitted Assets........... 119,224,634.25 


Policy Reserves, Company's Standard (higher 

than that required by any state) .......... 
Dividends on Deposit with Interest... ... 
Qatar ed Ae 1a) 11 Cae er a ne 
Surplus Reserves: 

For Dividends in 1925... .... $8,550,000. 00 
Market Fluctuation and_ Invest- 
ment Contingency Reserve... . 

Unassigned Punds:. ..... ...55. 


$99,971,639 .00 
$254,585.67 
3,876,867 .77 


1,369,972. 5S 
6,201 569.23 11,3121,541.8] 


$119,224,634 25 


New Paid-for Business in 1924.... $82,839,503.23 














FOR RENT 


Insurance Exchange Annex 
§-story building adjoining the Insurance Exchange 
Building on Wells Street. 


Direct connection to Insurance Exchange Building 
on 5th floor. 

Now being remodeled and sprinkler system installed. 
Ready for occupancy on or before May 1, 1925. 
Approximately 6,000 feet to the floor. 

Will divide. Reasonable rent. 


Apply to 


E. W. RINDER 


Room 808—175 W. Jackson Blvd. 
Wabash 0756 




















Insurance 


Company 


Stocks 


Our Analytical Comparison Sent on Request 


Gilbert Eliott © Co. 


Members New York Stock Exchange 


26 Exchange Place 
Telephone Bowling Green 0290 


New York 
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HOME WIFE INSURANCE COMPANY 
of NEW YORK 


ETHELBERT IDE LOW, President 
The 64th Annuai Report shows: 


Premiums received during the year 1923................... $7,686,855 
ee to Policyholders and their Beneficiaries in Death 












laims, Endowments, Dividends, etc... . 5,871,544 
aN RIN UIRINDEDDS «55 <<< 5. 0'4.5:6 0505000 9.010015 :0:0.05014.0 vgn a 0 09.60 2,401,507 
Actual Mortality 56% of the amount expected. 

ONE DEL RNIUOID . <5 .610's0 0 0'0:015.4:0 00:04 0.6510 60:5000's 6.005:06000 247,373,210 
Admitted Assets... .......0....2500005- ciaileleos wis cceserersiees 48,655,222 
For Agency Apply to 
GEORGE W. MURRAY, Supt. of Agents 
256 BROADWAY NEW YORK 
























CALEDONIAN INSURANCE COMPANY 
OF SCOTLAND 
Founded 1805 

“THE OLDEST SCOTTISH INSURANCE OFFICE”’ 

U. S. Head Office: 
555 Asylum Street Hartford, Conn. 

CHAS. H. POST, U. S. Manager 

R. C. CHRISTOPHER, Assistant U. S. Manager 























PUBLICATIONS OF C. & E. LAYTON 


The undersigned are sole agents in the United States for the old estab- 
lished publishing house of Charles & Edwin Layton of London, England, 
whose long list of publications on fire, life, marine and other branches of 
insurance embrace the most valuable and standard treatises on these sub- 
_ SEND TEN CENT STAMP FOR CATALOGUE 
THE SPECTATOR COMPANY 

135 WILLIAM STREET, NEW YORK 


























































Service of Quality to Policyholdere 
Contracts of Superiority to Representatives 
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Write for information relative to open territory. Have two 
or three agencies with business established where change is 
desired. 











CUTTING THE COST of AUTO 
INSURANCE IN HALF 


By HERMAN A. BAYERN, Specialist in Automobile Insurance 


In this booklet is convincingly set forth the necessity for 
insurance of various types to protect the automobile owner. 
The risks he incurs through the ownership and operation of a 
motor car are graphically described, many of them being 
emphasized by 


Photographs of Newspaper Clippings Telling of Lawsuits 
and Judgments for Large Amounts 


due to automobile accidents, proving the need for considerable 
lines of liability and property damage insurance. 

Companies and general agents writing motor vehicle insur- 
ance are ordering this booklet in quantities to supply to agents 
and brokers. 


EVERY AGENT AND BROKER 


who sells automobile insurance needs copies of this valuable 
book to show or present to prospects who do not realize the 
financial danger involved in automobile ownership. 


PRICES 
Per copy; paper binding.................-..eeee0. $1.00 
Per copy, fabrikoid binding....................--. $1.50 


Discount in quantities 


THE SPECTATOR COMPANY 


Publishers 
CHICAGO OFFICE: 135 William Street 
Insurance Exchange NEW YORK 
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A GROUP OF 


Life Insurance Leaflets 


The Spectator Company offers for sale to the life 
insurance community the following attractive and 
compelling leaflets. Each one is full of emphatic 
arguments on the benefits of life insurance and makes 
direct appeal to both men and women in all walks 
in life. These leaflets are sure producers of good 
business results. 

Prices at which the leaflets can be supplied: 
Robbing Yourself. 

Showing the Advantages of Saving vs. Wasting. 
Per 1,000, $20; per 500, $12; per 100, $3. 

Take Notice. 

Emphasizing the importance of paying premiums 
promptly. 
Per 1,000, $20; per 500, $12; per 100, $3. 
The Unexpected Always Happens. 
It is like reading news from the seat of war to read 
the list of victims of sudden death and accident. 
This leaflet can be used to advantage by agents 
of both life and accident insurance companies. 
Per 1,000, $20; per 500, $12; per 100, $3. 
Are You a Woman? 
If so what do you do with your money? 
Per 1,000, $20; per 500, $12; per 100, $3. 

Too Busy. 

An effective reply to the claim often made of 
being too busy to consider life insurance. 
Per 1,000, $20; per 500, $12; per 100, $4. 

Caution to Policyholders. 

A strong and lucid argument for keeping policies 
iy Torce. 
Per 1,000, $20; per 500, $12; per 100, $3. 

Up Against It. 

Forcibly illustrating the misfortunes of many 
former well-to-do capitalists and business men. 
Per 1,000, S10; per 500, $7; per 100, $2. 

It Helps You Along. 
A strong appeal to the uninsured and the under 
insured. 

Per 1,000, $15; per 500, $10; per 100, $2.50. 

What Holds You? 

Sets forth the advantages of life insurance agency 
work as a career for young men. 
Per 1,000, $15; per 500, $10; per 100, $2.50. 

A Legacy For You. 


Unique life insurance leaflet in which Limited 

payment endowment and income insurance are 

presented in a novel way. Fine business getter, 
Per 1.000. $20; per 500, $12; per 140, $3. 

On leaflets selling at $20 per thousand, the inscrip- 
tion of company or general agent will be printed 
without extra charge. On leaflets selling at less than 
$20 per thousand $5 extra will be charged for inscrip- 
tion. Sample copies of any or all these leaflets will 
be sent on receipt of ten cents each. 

Mail 90 cents and sample copies of the whole 
series (10 leaflets) will be sent to you. 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
Insurance Exchange NEW YORK 
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